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New Members Reported During April. 


BALTIMORE, Mb. 
Cluett, Peabody & Co C. M. McGrath 
Cumberland D: G. & Notion Co ; 
Mfrs. Audit & Appraisal Co. Chas. A. Ashcom 


Boston, Mass. 
Aijes Ghoe Co. Thee i ois. Been tnGd jueds viva H. N. Thomas 


BurFFa.o, N. Y. 
Adam, Meldrum & Anderson Co A. E. Goodwin 
Columbia Phonograph Co 
Stinson, B. F., & Co . B. F. Stinson: 
i ne es sca wn a0 cc URaN eee ekect eee J. M. Edsall 
Wykoff Advertising Co C. B. Miller 


Curcaco, ILL. 
IN Anke ue shah seal eebee Ves <eeee seas vyes ev ae. E. Fenske 
Haggard & Marcusson Co...............eeees Henry H. Marcusson * 
Maas Colortype Co., The R. G. Messersmith 
National Packing Co : C. R. Middaugh 
Rauch, F. A., & Co 


Sokol & Co John A. Sokol 


Albright Coal Co., The A. G. Klippel 
8 ER ee oe ee ey ee oe ee J. D. Alexander . 
Card & Prosser Coal Co 

City Brass Foundry, The Geo. Hammink 
Cleveland Tanning Co., The Harry H. Hill 
Crane Glass & Mfg. Co T. J. Crane 
Flory, Walter Le Roy 

Greif Bros. Co., The Thos. Greif 
Midvale-Goshen Coal Co., The H. Sheldon 
Minor, W. E., & Co 

Morgan Lithograph Co., The C. Merrills 
Root, A. I., Co., The Arthur L. Boyden 
Royal Motor Car Co., The H. B. Perkins 
Waddell Co., The G. L. Harrington 


CoLuMBUS, Ca. 
Bucher Engraving & Mfg. Co John Metters 
Columbus Tool & Supp. Co., The Frank Geist 
Hardesty-Williams Milling Co C. B. Henderson 
Vail, J. P., & Sons i 


Dayton, OHIO. 
Es ikea bbivii'ves che eweous he's J. T. Barlow, Pres. 
Buckeye Iron & Brass Works W. B. Anderson, Sec’y 
Davis Sewing Mach. Co., The F. T. Huffman 
Ferneding-Heymann Co., The C. J. Ferneding, Pres. 
Legler & Co T. A. Legler, Jr. 
Patterson Tool & Supp. Co., The T. E. Fritch, V.-P. and Treas. 
Roehm, Richards & Co Louis B. Roehm 
Rouzer, John, Co., The John R. Flotron 
Zwick & Greenwald Wheel Co Herman Rogge 


American Radiator Co H. S. Van Volkenburgh 
Art Stove Co., The H. C. Kendall 





Crucible Steel Co. of Am bt C. F. Blue, Jr. 

Detroit Screw Works, The F. P, Jonhston 

Union Paper & Twine Co D. W. C. Dobie 
INDIANAPOLIS, IND. 

Crowder-Cooper Shoe Co Reily C. Adams 

Kansas City, Mo. 

Challenge Co., The 

Helmers Mfg. Co 

McFarlan Carriage Co 


Ades, Simon 
A. D. Bleidt 

Be yet Ce Ae TIGR an a. 0.0 ce: ensneicnwpthdeldeidue dead J. C. Hunt 
i fae nied bie aeeinioewanmmneht J. W. Cramer 
NNO ih ly ey sean ac nsovtionin ase deren eanneaiencginabelecdle J. H. Flood 
Kellog & Co M. C. Kellog 
i nn wv chines ae amas J. W. Morford 
Martin, E. L., & Co E. L. Martin 
ee NE on orimsnidieinmnbeneenens J. F. Van Daren 
Woolfolk Grocery Co W .T. Woolfolk 
Woolfolk-Thompson D. G. Co F. B. Royster 

MILWAUKEE, WIs. 
Cohen Shoe Co 
Cramer-Krasselt Co., The 


Hilker-Wiechers Mfg. Co., The 

Milwaukee Gas Light Co 

ok Be es rr ern re errr ae C. E. Partee 
Seefeld, J., & Son’ H. G. Seefeld 


Droste & Snyder Chas. F. Droste, Jr. 
Lehman, E., & Co Moses Eisner 
Moser, Harry 

National Oil & Supply Co Arthur Phillips 
Price, Frederick H C. Blanchard Price 
Rising & Thorne William Tries, Jr. 
Winkler & Navatier Peter Winkler 


Barth, L., & Son Edward Shaw 
Brown, Durrell & Co 
Drakenfeld, B. F., & Co A. C. Whritner 
Dudgeon, Richard James W. Nelson 
Hartley, M., Co John M. Gaines 
Hess & Harburger Ferdinand Hess 
London Guarantee & Accident Co., Ltd Oliver J. Matthews 
Lowenstein, M., & Sons Wm. H. Hassett 
Marrus, M. L., & Co M. L. Marrus 
Siff, L., & Bros Leonard L. Rothstein 
Star Ribbon Mfg. Co., The Simon Gottschall 
Weil, Haskell Co Frank S. Bonfield 
Wheeler Condenser & Engineering Co L. G. Kibbe, Treas. 
PHILADELPHIA, Pa, 
a wrmete Be GO ois one. ciasite dn sien Wek CREE J. F. Edwards 
Gillies, James B 
Murphy & Brother 





PITTSBURGH, Pa. 

Alexander, Geo. H. & Co Geo. H. Alexander 
American Ribbon & Carbon Co Geo. C. Laughlin 
Bessemer Coke Co Herman Griffin 
Booth, J. B., & Co 

Braznell Gas Coal Co E. J. Hanlon 
Burroughs Adding Mach. Co H. F. Happer 
Buse -& Caldwell 
Cadman, A. W., Mfg Co A. W. Cadman 
Cleveland Gas & El. Fix. Co B. H. Schnur 
rs i, Oe AOR COR. Sis Ln dees ese cepeevens S. J. Eagle 
Credit Insurance Adjustment, Co. ...........ccceecenee J. M. Corboy 
SESE Ne ee eee L. G. Russell 
Fort Pitt Oil & Paint Co F. B. Yourisin 
Graham Nut Co . J. Graham 
Hackett Co W. H. Hackett 
Haworth & Dewhurst, Ltd Chas. I. Mott 
Howe Scale Co G. A. Bentel 
Kratzer, W. N., & Co W. N. Kratzer 


Lawrenceville Bronze Co 

McKenna Bros. Brass Co 

McLean, Geo. A., & Co Chas. C. Ross 
Marietta Chair Co Geo. R. Grafton 
Mead, M. A., & Co 

Merchants & Mirs. Paper Co F. T. Jamison 
NN EMD 5 pt ys iee sevesseraeves ehetieke'a J. O. Horning 
Michel, Max, & Co . 

a aw an an aig's'a ke a Wblele wcebe oeMS Lee E. B. Carr 
Moore, Edgar M., & Co 


ee ee J. H. Diamond 


aS Riches yh saa deenewdceceeess J. O. Fitzsimmons 
la Sinha aa iaiis/h'g ews leh v's ware hk we 8's SA J. C. Dunwood 
a lind si rha ya hk'g'y wih.e 4 6 ben 6: sible ’ecelely wong tS antes 


Sipe, Samuel F 
Turner, C. A., Inc 


RICHMOND, VA. 
Bedford Pulp & Paper Co Percy L. Ezekiel, Sec’y-Treas. 
SEATTLE, WASH. 
EET Lick weceuseseuwe hieyewe neh ybubee os oGbs ees F. A. Ernst 
Metropolitan Press Pub. Co H. C. Pigott 
Pacific Coast Mercantile Agency 
Puget Sound Glove Mfg. Co 
TT, sor cceetererrverernisevetetews E. E. Harrison 
Sears, Lewis, Paper Co Lewis Sears 
Seattle Sporting Goods Co 
Spokane Grain Co Wm. M. Livengood 
Staadecker & Co Victor S. Staadecker 
Western Electric Co Mr. Caldwell 
Nano sina a-0:c 0-000 esis eaeeete bvtyeecdey A. A. Young 
St. Louis, Mo. 
Blanke & Hauk Supply Co 
Blees-Moore Inst. Co 
Burkart, F., Mfg. Co 
Chamberlain, F. B., Co 
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Chivis, W. R Care of Geyer & Kosciusko 
Grimm & Gorly Vincent J. Gorly 


Hesse Envelope Co é 

Jacobs, I: B Care of Credit Clearing House 
Jennings-Amos Mfg. Co B. F. Amos 
Kavanaugh, Thos. J Care of Mississippi Valley Tr. Co. 
Kroeger-Amos-James. Gro. Co. . H. W. Kroeger 
Nicoll, The Tailor 

St. Louis Syrup & Pres. Co... ..... Hugo F. Woerner 

St. PAUwL, Minn. 
Friend, Chas., & Son K S. Nichols 


Church’s Seed Store H. S. Church 
Doerr-Mitchell & Co Rudolph Doerr 
Fairbanks, Morse & Co C. M. Hanson 
Falls City Feed & Mill Co W. B. Foister 
Foot, Schulze & Co 


_ Humphrey-Ball Co.. oa al Oa aaa as te lai! S. M. Ball 


Minnesota Paint & Oil Co A. B. Parker 

i is int “Soh ts iden ahd mA Glebe J. D. Mulvehill 

National Feed & Mill Co H. Fallske 

Polson Implement Co C. A. Giblin 

Portland Seed Co Geo. S: Reid © 

Sharood Shoe Co. 

Stilson-Kellogg Shoe Co 

Tibbs, Hutchings & Co 

Washington Shoe Mfg. Co 

Wilson, W. a” & Son *...Geo. Tuttel 

Wright, F. B., & Co b ipebwiedbUeiitwsiek Saikh pho ee Mi Bass J. J. Harper 
Syracuse, N. Y. 

Globe Malleable Iron Co..........5.5....008% S. J. Marshall, Tieile. 


NOTES. 

A number of so called Credit Men’s Associations are being 
operated in different parts of the country. Members should bear in 
mind that an official list of the affiliated branches of the National 
Association of Credit Men appears in each issue of the Bulletin. 

John L. Lynch has succeeded Samuel J. Henry as credit man 
for the Western Iron & Supply Company of St. Louis. 

Conrad Lueke has succeeded B. G. Brennan in the Credit De- 
partment of the Liquid Carbonic Company of St. Louis. 

G. L. Beardslee, of Duluth, has accepted a position as credit 
man with Allen & Lewis, of Portland, Oregon. 

James H. Jones has taken the position of cashier and credit man 
for Geo. F. Daniels & Co., in their St. Louis house. 

F. E. Porter, of the Firth-Sterling Steel Co., of Pittsburgh, took 
the opportunity of calling at the National Office during a recent busi- 
ness trip to New York. 

A. C. Johanningmeier is now in charge of the Credit Department 
of the Beck & Corbitt Iron Company, of St. Louis, having succeeded 
Julius Von Tobel, who has gone to Denver. 

Richard Hanlon, Jr., is now located in the Credit Department of 
the St. Louis Branch of Butler Brothers, whose great business has 
made it necessary to increase their force. 
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Benson G. Watson, Secretary of’ the Columbus Credit Men’s 
Association, has formed a partnership under the firm name, Watson, 
Stouffer, Davis & Headley. His address, and that of the Adjustment 


Bureau, is now The New First National Bank Building, Columbus, 
Ohio. 


I. B. Jacobs, late with the American Credit Indemnity Com- 
pany, in charge of their Detroit office, is now associated with the 
Credit Clearing House of St. Louis. 


Edward G. King, who for several years has represented the 
American Credit Indemnity Co., at Baltimore, has been transferred 
to Detroit, and continues his business connection in the same capa- 
city in his new home. 


The Columbus Association of Credit Men has appointed a com- 
mittee to ascertain the attitude of the wholesale houses on the ques- 
tion of providing a fund for the prosecution of fraudulent debtors. 


Sam Rosenfeld, who for many years was with Wertheimer- 
Swarts Shoe Co. as attorney and adjuster, has taken charge of the ~ 
Law and Collection Department of the Jobbers Reporting Associa- 
tion, St. Louis, of which A. H. Foote is secretary. 


Through the courtesy of Secretary Spangler, the National Office 
received an invitation to attend the opening of the new banking rooms 


of Dexter Horton & Co., of Seattle. Mr. Spangler is credit man for 
that house. 


B. F. Harber, treasurer, of Harber Bros. Co., Bloomington, III, 
was in New York City for several days during April. Mr. Harber 
is of the opinion that the end of the present good times is not yet 
in sight. 

Among the guests at the annual banquet of the New York Credit 
Men’s Association was President New of the Cleveland Association. 
Mr. New, who happened to be in New York at the time, was warmly 
welcomed by his many friends at the banquet. 


Stanley F. Hill, of St. Louis, who has been associated for several 
years with Hargadine-McKittrick Dry Goods Co., as district credit 
man and adjuster, is now assistant to Vice-President George R. 
Barclay, of the Simmons Hardware Company, having succeeded Chas. 
B. Burnett. 

Representatives from the Cleveland Association of Credit Men 
and the Cleveland Retail Credit Men’s Company recently attended 
together the business show given at Gray’s Armory. The show con- 


sisted of a display of office devices and furniture and supplies for 
office use. 


Wm. B. Munroe, formerly with the Biddle Hardware Company, 
Philadelphia, is one of the district credit men of the Simmons Hard- 


ware Company. Mr. Munroe will be an acquisition tc St. Louis 
credit men. 


W. L. Danahey, who for six years has served as secretary of the 
Pittsburgh Association of Credit Men, has engaged in business as a 
member of the merchandise brokerage concern of Danahey-Kerr Co. 
Mr. Danahey’s many friends will wish him success in his new under- 
taking. 

Mr. Switzer, of St. Louis, of the Ferguson-McKinney D. G. Co., 
one of the assistants under-Mr. Sam Fields, has left that firm to take 
a position with the Hargadine-McKittrick Dry Goods Company, 
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caused by the promotion-ef John F. Verdier to the position formerly 
held by Stanley F. Hill. - 

That the meetings held by the St. Louis Credit Men’s Asso- 
ciation are thoroughly profitable is proved by the regular attendance 
of two loyal members who reside in suburban towns, F. L. Taylor, ' 
of the Illinois Glass Company, Alton, Ill., and C. T. Mullen, of the 
Quality Stove & Range Co., Belleville. 


Eugene S. Elkus, formerly of Elkus-Brenner Co., San Francisco, 
has taken over the business of that company, and is now operating 
it under the name of The L. Elkus Co. Mr. Elkus, who was in the 
East on a business trip during April, gave glowing accounts of the 
progress which is being made in the rebuilding of San Francisco. 


The National Export Association of American Manufacturers is 
planning an extension of its work. Offices will be opened in a number 
of the trade centers of Europe. The association secures for its mem- 
bers guarantees of foreign accounts, in such manner that invoices 
are settled outright in New York against shipping documents, while 
the buyer abroad, wholly unaware of this arrangement, is allowed 
the credit for which he asks. 


E. M. Christopher, for a year or more with the Huttig Sash & 
Door Company, of St. Louis, in charge of their accounting depart- 
ment, has gone back to his first. love—the Standard Stamping Com- . 
pany, where he was associated many years prior to going with the 
Huttig people. Mr. Christopher is not only an affable gentleman, 
but a very valuable man, and the Standard people are to be con- 
gratulated on securing him again. 

The San Francisco disaster, in which three thousand buildings 
were destroyed, occurred a little over a year ago. The devastated 
area covered four and two-fifth square miles. Over $300,000,000 
worth of property was destroyed, and insurance companies suffered 
a loss of over $175,000,000. It is stated that one company alone paid 
losses amounting to nearly $9,000,000, which is said to be the largest 
amount ever paid by any company for a single fire. 


One of the mercantile agencies is having an interesting set-to with 
a certain party doing business in an Eastern city. The party in 
question came into possession of a rating book through the purchase 
of the assets of a failed concern, and thereupon posted a notice in 
the window of its place of business, offering to inform all persons in 
business in the New England States or Canada as to their rating. 
The agency has secured a writ of replevin, but the book, it is claimed, 
is so carefully concealed as to be out of the reach of the replevin. 


The Natrenal Office had.a.eall in April from I. H. Jennings, the 
manager. of the Adjustment Bureau connected with the Seattle Credit 
Men’s Association. Mr. Jennings reported that the bureaus on the 
Pacific Coast are becoming recognized as the proper agents for 
handling bankrupt estates, and the progress they are making is much 

facilitated by the earnest codperation existing between them. With 
the growth of Seattle into an immense trading center, he believes 
the Seattle Credit Men’s Association will. become one of the strong 
Dranches of the National Association. ; 

Members of the National Association of Credit Men are warned 
against entering into contracts with concerns soliciting bad and 
doubtful accounts for collection without first communicating with 
the Secretary of the Association or the Secretary of any affiliated 
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branch. Under no circumstances should members pay fees in ad- 


vance for services to be rendered in connection with the collection 
of such accounts. 


BE SURE TO COME TO CHICAGO. 


AN INVITATION TO Every MEMBER OF THE NATIONAL ASSOCIATION 
- oF Crepit MEN. 


PROGRAM. 


The Chicago Credit Men’s Association extends to every member 
an-earnest and cordial invitation.to accept the hospitality of that 
Association during the Twelfth Annual Convention of the National 
Association of Credit Men, June 12th, 13th and 14th, 1907. 

The headquarters of the National Office and the sessions of the 
Convention will be in. the Auditorium Hotel, Michigan Avenue and 
Congress Street, which commands a splendid view of Lake Michigan. 


PRESIDENT McMILLAN, 
Chicago Credit Men’s Association. 


Chicago is becoming recognized as an ideal convention city, be- 
cause of its central location and railroad facilities. During the 
month of June, its climate, under average conditions, is unsurpassed. 
Only remarkable inadvertence on the part of the weather bureau 
could possibly lead to any disappointment in this regard. 

A liberal entertainment fund has been provided, the requisite 
committees have been appointed, and a program of entertainment 
is being arranged which, at the suggestion of the National Office, 
will be made to conform to the longer business programs required 
by the growth of the Association. 

A Ladies’ Auxiliary Committee has been appointed to plan 


especially for the entertainment of the ladies who will attend the 
convention. 
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Our Association remembers with pleasure the royal hospitalities 
that have been extended by sister cities who have entertained the 
convention, and is anticipating the pleasure of renewing old acquain- 
tances and forming new ones. It is sincerely hoped -and fully ex- 
pected that this may be in numbers and enthusiasm the most success- 
ful convention in the history of the National Association of Credit 
Men. Sincerely, 


Cuicaco Crepit MEn’s ASSOCIATION. 


PROGRAM OF THE CONVENTION. 
WEDNESDAY. 
June 12, 1907. 
Convention called to order by the President. 
Invocation—Rev. W. O. Shepard, Pastor of Englewood 
First Methodist Episcopal Church. 
Address of Welcome— 
Address of Welcome—Hon. Frederick A. Busse, Mayor 
of Chicago. 
Address of Welcome—Mr. F. H. McAdow, Chicago, Ill. 
Response in behalf of the Convention to addresses of 
Welcome—Mr. Oscar S. Kulman, Savannah, Ga. 
President’s Report. 
Secretary-Treasurer’s Report. 
Address—Mr. Harlow N. Higinbotham, Chicago, III. 


Recess. 


Report of Special Committee on Revision of Constitu- 
tion and By-Laws. Thos. P. Robbins, Chairman, 
Cleveland, Ohio. Open parliament on report.. 

Announcement of Committees on Resolutions, Creden- 
tials, Nominations and Auditing. 

Reading of rules for the government of the Convention. 

Adjournment. 


THURSDAY. 


June 13, 1907. 

Convention called to order by the President. 

Invocation—Rev. W. O. Waters, Rector of Grace Epis- 
copal Church. 

Reading of Communications, etc. 

Announcement* of Appointment of Chairmen of State 
Delegations. 

Address—Mr. Frank W. Yale, Kansas City, Mo. 

Report of Legislative Committee. Benson G. Watson, 
Chairman, Columbus, Ohio. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Membership Committee. W. E. North, Chair- 
man, Cincinnati, Ohio. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Business Literature Committee. F. C. Swan, 
Chairman, Boston, Mass. 

Open parliament on the report and matters pertaining 
‘to the work of the Committee. 
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Recess. 

Report of Adjustment Bureau Committee. David S, 
Ludlum, Chairman, Philadelphia, Pa. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Committee on Fire Insurance. Geo. W. Ryan, 
Chairman, Pittsburgh, Pa. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Mercantile Agency Committee. J. D. Hop- 
kins, Chairman, New York, N. Y. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Credit Department Methods Committee. 
Eugene S. Elkus, Chairman, San Francisco, Cal. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Adjournment. 

FRIDAY. 


June 14, 1907. 

Convention called to order by the President. 

Invocation—Rev. Joseph Stolz, Minister of Isaiah Con- 
gregation. 

Reading of Communications, etc. 

Address—Hon. Wm. H. Hotchkiss, Buffalo, N. Y. 

Report of Investigation and Prosecution Committee. A. 
C. Foster, Chairman, Denver, Col. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Credit Codperation Committee. A. E. Cleri- 
hew, Chairman, Minneapolis, Minn. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Bankruptcy Law Committee. J. Harry 
Tregoe, Chairman, Baltimore, Md. 

Open parliament on the report and matters pertaining 
to the work of the Committee. 

Report of Special Committee on_.San..Francisco Fire 
Matters. G. Witherspoon, Chairman, Los Angeles, 


Cal. 
Recess. , 
Nominations and election of President and Vice-Presi- 
dents. 


Election of Directors. 

Announcement of Appointment of State Vice-Presidents. 

Selection of location of Central Office. 

Report of Committee on Resolutions. 

Presentation to the Convention of newly elected officers. 

Adjournment. 

Meeting of Board of Directors in the Convention Hall 
to receive suggestions as to the time and place of 
holding National Convention in 1908. 


ENTERTAINMENT PROGRAM. 


The plans for entertaining the delegates and visitors to the Con- 


vention, so far as decided upon by the committees in charge, will be 
as follows: 
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WEDNESDAY, JUNE 12TH. 
Evening—Informal reception at the Auditorium Hotel to the delegates 
and visiting ladies and members, affording an opportunity of 
greeting from the members of the Chicago Association to the 


visitors. 


SECRETARY GRIGGS, 
Chicago Credit Men’s Association. 


THURSDAY, JUNE 13TH. 
Morning—Automobile ride for the ladies through parks and boulevards, 
with luncheon at South Shore Country Club. It is expected that 
the ladies will leave the Auditorium Hotel at 10 o’clock A. M., 
and be returned by 2.30 P. M. These hours are approximate only. 
Evening—Theatre Party to all delegates and visitors, including ladies. 
Details will be announced at Convention. Hour, 8 o'clock P. M. 


Fripay, JUNE I4TH. 

Evening—Banquet to delegates and visiting members, in the new 
banquet hall of the Auditorium Annex. The program will in- 
clude speakers of national reputation, whose names will be an- 
nounced later. 


Simple Way of Settling Up. 

Until recently there was a partnership existing between two 
darky blacksmiths in an Alabama. town. The dissolution of this 
association was made known by a notice nailed upon the door of the 
smithy, which notice ran as follows: 

“The kopardnership heretofor resisting between me and Mose 
Jenkins is heerby resolved. All perrsons owing the firm will settel 
with me, and all perrsons that the firm owes to will settel with Mose.” 
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Report of the Committee upon the Revision of the Constitution and 
By-Laws. 


The Special Committee, appointed by President Fessenden in 
accord with resolutions unanimously adopted at the last annual con- 
vention to revise the Constitution and By-Laws, has progressed suf- 
ficiently with its work to admit of the publication of a draft of its 
report. 

The Committee, which consisted of Messrs. Robbins, Biggs, 
Given, Risque and Walker, met in New York City on March 26th 
and 27th. 

Prior to this steps had been taken by the Committee to obtain 
from the Legislature of New York State permission to hold the an- 
nual meeting of the National Association of Credit Men at any point 
the Association might decide upon. As a result the following amend- 
ment to the corporation law of New York was passed by the Legis- 
lature and approved by the Governor: 





AN ACT 


To amend the membership corporations law relating to the incorpor- 
ation of boards of trade. 

The People of the State of New York, represented in Senate and 
Assembly, do enact as follows: 

Section 1. Article eleven of the membership corporations law 
is hereby amended by adding thereto a new section, to be numbered 
one hundred and thirty-a, and to read as follows: 

130-a. Annual assembly or convention of corporations formed 
hereunder of more than five thousand members.—Any corporation 
formed under the provisions of this article having no capital stock 
and composed of more than five thousand members may, in place 
of holding an annual meeting of all its members, provide in its con- 
stitution and by-laws for an annual election by its members, of repre- 
sentatives or delegates, either at large or from special districts, or 
in any other manner not contrary to law; and in such case, no annual 
meeting of the members shall be held. Such delegates or represen- 
tatives, when assembled under the name and in the manner directed 
by the constitution and by-laws of the corporation, shall have and 
may exercise all the powers, rights and privileges of an annual meet- 
ing of the corporation. The time and place of holding such annual 
assembly or convention may be prescribed in the constitution or by- 
laws of the corporation, and changed from time to time. The annual 
assembly or convention may be held without the State. 

Sec. 2. This act shall take effect immediately. 


The proposed revised Constitution and By-Laws is printed below 
in order that every member may become acquainted with the changes 
before the Convention of 1907 assembles. The principal changes 
made by the Committee are the merging of the annual meeting of 
the corporation into the annual convention, now made possible by the 
law recited above; a different basis of representation at annual con- 
ventions, so that each affiliated branch may cast as many votes as 
it has members; the election of a second vice-president, and an 
increase in the Board of Directors to fourteen members; the 
abolishment of the offices of State vice-president; a more logical 
arrangement of the articles in order that related parts of the Con- 
stitution and By-Laws may be together; and several minor changes, 
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mainly in phraseology and punctuation, which do not alter meanings, 
but help to clearness. 


The Constitution and By-Laws complete, as proposed, are as 


follows: 
ARTICLE I. 


NAME. 
This Organization shall be known as “National Association of 


Credit Men.” 
ARTICLE II. 


OBJECT. 

The object of this Association shall be to organize individual 
credit men and associations of credit men throughout the. United 
States, in one central body, for the purpose of rendering more uniform, 
and establishing more firmly, the basis upon which credits in every 
branch of commercial enterprise may be founded, which shall include 
a demand for the reform of laws, federal and State, unfavorable to 
honest debtors and creditors, and the enactment of laws beneficial 
to commerce throughout the United States; also to improve existing 
methods for the diffusion of informatin; to gather and disseminate 
data in relation to the subject of credits, to amend business customs, 
whereby commercial interests may be benefited and the welfare of 
all may be advanced; to encourage the establishment of local adjust- 
ment, prosecution and other bureaus, and to perform such other 
kindred lines of work as the members of this Association may deter- 
mine upon in the manner hereinafter described. 


ARTICLE III. 
MEMBERSHIP. 


Sec. 1. (a) TheMembership of this Association shall consist of . 
credit men representing firms, corporations or individuals engaged in 
any legitimate line of business where credits are given, and members 
of associations of credit men hereinafter referred to as affiliated 
associations. 


(b) Membership shall be divided into two classes, viz.: Organ- 
ized and Individual. 


Sec. 2. (a) Organized membership shall consist of those who 
are members of affiliated associations. 

(b) Any affiliated association more than sixty days in arrears 
of dues to this Organization shall be reported by the Secretary to the 
Board of Directors for such action as it may deem proper, and may 
be dropped from membership by said Board. 

(c) Upon the payment of dues by an association as herein 
provided there shall be issued to such association a certificate, signed 
by the President, the Secretary and the Treasurer under the seal of 
the Association, setting forth that said association is an affiliated 
association or branch of the National Association of Credit Men and 
accepts such certificate subject to the Constitution and By-Laws of 
the National Association of Credit Men. No association shall with- 
draw from the National Association of Credit Men during the year 
for which the dues are paid except by the consent of the Board of 
Directors of the National Association of Credit Men. 

Sec. 3. (a) Individual membership shall consist of credit men 
representing individuals, firms or corporations, as hereinbefore pro- 
vided, who may join the Association directly. 

(b) All applications for membership must be made to the Secre- 
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tary in writing, and shall by him be referred to the Membership 
Committee, whose action shall be final. 

(c) Any individual member more than sixty days in arrears 
of dues shall cease to be a member of this Association. 

Sec. 4. Any officer, member or affiliated association may be 
suspended, expelled or otherwise disciplined for cause, provided such 
officer, member or affiliated association has been served with a written 
notice of the charges preferred against him or it at least fifteen days 
before a hearing thereon. Such hearing shall be before the Board of 
Directors, and such officer, member or affiliated association shall have 
the right to be heard thereon. The action of such Board of Directors 
shall be final and not subject to review. 


ARTICLE IV. 
ANNUAL DUEs. 

The annual dues shall be as follows: 

Sec. 1. For organized membership, $3.50 tise every member on 
the roll of an affiliated association, which shall be payable annually 
in advance; fifty cents of the amount so paid to be tendered to and 
accepted by the Association as the subscription price per annum, for 
each member, to the MONTHLY BULLETIN of the National Association 
of Credit Men. 

Sec. 2. For individual membership, $10, payable annually in 
advance; fifty cents of the amount so paid to be tendered to and 
accepted by the Association as the subscription price per annum, for 
each member, to the MONTHLY BULLETIN of the National Association 
of Credit Men. 

ARTICLE V. 
ANNUAL MEETING. 


No annual meeting of the Association shall be held, but in the 
place and stead thereof an annual convention shall be held, which 
convention shall have and exercise all the powers of an annual meet- 
ing. The time and place of holding such annual convention shall be 
decided upon by the Board of Directors. 


ARTICLE VI. 
REPRESENTATION. 


Each affiliated association shall be entitled in annual convention 
to one delegate for every twenty members or fraction thereof. Each 
delegate shall at annual conventions be entitled to poll one vote for 
each member he may represent. Any delegate present at an annual 
convention may also be designated by the association he represents 
to act as alternate for one or more delegates from the same associa- 
tion, not attending such annual convention, and when so designated, 
such delegate, in addition to his vote as delegate, shall have the right 
to vote as alternate for such non-attending delegates. Each individual 
member present at an annual convention shall be entitled to one vote, 
provided he is not a member of a local association represented by a 
delegate or delegates as before mentioned. 

Individual members, not members of a local association, and not 
present, shall be entitled to vote by proxy. 

No salaried officer or employee of the Association shall have the 
right to hold a proxy. 

ARTICLE VH. 


OFFICERS. 
The officers of the Association shall consist of a President, a 
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B. Bankruptcy. 


ist Vice-President, a 2d Vice-President, a Treasurer, a Secretary, and 
a Board of Directors consisting of fourteen members and the Presi- 
dent, 1st Vice-President, 2d Vice-President, the Secretary and Treas- 
urer, by virtue of their office. 

The President shall be Chairman of the Board of Directors. 

At the annual convention in 1907 there shall be seven directors 
elected, four of whom shall be elected for the period of one year, and 
three of whom shall be elected for the period of two years,- and, 
thereafter, in each year there shall be elected seven directors, whose 
terms of office shall be two years. 

The terms of office of all other officers shall be one year, or until 
their successors shall be elected, and all officers shall serve without 
compensation, except the Secretary, whose salary shall be fixed by 
the Board of.Directors. 

ARTICLE VIII. 
MANNER OF ELECTIONS. 

The President and the Vice-Presidents shall be elected by ballot at 
each annual convention in the following manner: 

After nominating speeches have been made, the convention will 
proceed to ballot for said officers for the ensuing year, and the 
nominees receiving the highest number of votes for the respective 
offices shall. be declared elected. 

The Board of Directors shall be nominated in annual convention 
in the following manner: 

At the first session of the convention a committee of ten shall 
be appointed, who ‘shall receive and present the names of candidates 
for the Board of Directors. A ballot shall be taken and the candidates 
receiving the highest number of votes shall be declared elected to fill 
the existing vacancies. No affiliated association shall be entitled to 
more than one representative on said Board. 

The Secretary and the Treasurer shall be elected by the Board of 
Directors. The offices of Secretary and Treasurer may be filled by 
one person. 

ArTICLE IX. | 
ORDER OF BUSINESS AT CONVENTIONS. 

The following order.of business shall be observed at conventions: 

1. Report of the President. 

2. Report of the Treasurer. 

3. Report of the Secretary. 

4. Appointment of Committees. 

(a) Resolutions. © 
(b) Auditing. 
(c) Credentials. 
(d) Nominations. 
Announcement of Chairmen of State Delegations. 
Reports of Standing Committees. 
Reports of Special Committees. 
Elections. 
Unfinished Business. 
Miscellaneous Business. 


ARTICLE X. 
_ STANDING COMMITTEES. 


The standing committees shall be: 
A. Legislative. 
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Bankruptcy. 
Adjustment Bureau. 
Membership. 
Agencies and Credit Cooperation. 
Business Literature. 
Credit Department Methods. 
Investigation and Prosecution. 
. Insurance. 
The committees shall be appointed by the President, as soon as 
possible after the annual convention, subject to the approval of the 


Board of Directors. 
ARTICLE XI. 
Quorum. 
The constitutional quorum: shall consist of one hundred members 
or delegates present and qualified to vote. 
The quorum for the Board of Directors shall be nine. 


ARTICLE XII. 
MANAGEMENT. i 
The management of this Association shall be vested in the Board 


of Directors, and the appropriation of all moneys for the necessary 
expenses of the Association shall be made by that Board. 


ARTICLE XIII. 
CENTRAL OFFICE. 


The central office of the Association may be located in such city 
as the Board of Directors shall decide. 


ARTICLE XIV. 
AMENDMENTS. 

Alterations, additions or amendments to the Constitution or By- 
Laws of this Association shall be made only at a regular convention 
thereof, and by a two-thirds vote of the members represented thereat. 
No proposition to alter, add or amend shall be acted on unless written 
notice thereof has been given to the Secretary at least thirty days 
prior to the convention at which the same is to be submitted for 
action. A copy of any such proposition shall be embodied in the call 
for the next regular convention and published in the MonrTHLy 
BULLETIN before the date of such next regular convention at which 
the proposition is to be acted upon. 


BY-LAWS. 
DUTIES OF OFFICERS. 
ARTICLE I. 
PRESIDENT. 

Sec. 1. The President shall preside at all conventions of the 
Association and of the Board of Directors, and be the chief executive 
officer, exercising a general supervision over the interests and the 
welfare of the Association. He shall call special meetings of the 
Board of Directors at his discretion and upon the written request of 
three members, and special conventions of the Association upon the 
written request of three hundred members. 

Sec. 2. The Vice-Presidents, in the absence of the President, 


shall, in their order, perform the duties and have the same authority 
as the President. 
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Sec. 3. In the absence of the President and the Vice-Presidents, 
a President pro tempore shall be elected by ballot from the Board of 


Directors. 
ARTICLE II. 
SECRETARY. 


Sec. 1. The duties of the Secretary shall be such. as may be 
assigned him from time to time by the Board of Directors. He shall 
answer all correspondence, may sign all documents issued -by the. 
Association, shall keep the accounts, shall receive all moneys paid 
to the Association, and shall turn the same over. to the Treasurer 
within thirty days, taking his receipt therefor, and shall make a report 
to the annual convention. He shall give bonds for the faithful dis- 
charge of his duties, in a sum and with sureties as required by the 
Board of Directors. 

, ARTICLE III. 
TREASURER. 


Sec. 1. The Treasurer shall receive from the Secretary all funds 
paid in, and shall deposit same in such banking institution as may 
be designated by the Board of Directors, and shall disburse the same 
by order of said Board. His accounts and books shall at all times 
be open to the inspection of the Board of Directors and the President. 
He shall make a report to the Association annually, or oftener if 
required, and give bonds for the faithful discharge of his duties, in 
a sum and with sureties as required by the Board of Directors. 


ARTICLE IV. 
Boarp OF DIRECTORS. 


The Board of Directors shall manage and control the business 
of the Association and all appropriation of its funds, but shall have 
no power to make the Association liable for any debt or debts to an. 
amount which shall exceed the sum of cash in the hands of the 
Treasurer. and not otherwise appropriated. The Board shall, as soon 
after the annual convention as possible, act upon the committee ap- 
pointments made by the President, and may instruct the President 
to appoint such other committees as occasion may require and as 
may seem proper for the carrying out of the objects of the organiza- 
tion, The President shall, with the approval of the Board of Directors, 
have power to fill vacancies. 


ARTICLE V. 
STANDING COMMITTEES. 


Sec. 1. The standing committees shall consider such matters as 
are pertinent to their specific objects, and shall suggest to the Board 
of Directors for approval such line of action as may be deemed wise. 
Each standing committee shall consist of five or more members, with 
the exception of the Legislative Committee. 

Sec. 2. The Legislative Committee shall consist of one member 
from each affiliated association and one member from each State in 
which there is no such association. 


ARTICLE VI. 
ASSOCIATION PROPERTY. 


All officers and chairmen of the committees shall report, in writ- 
ing, at the annual convention ofthe Association. All books, docu- 
ments, reports of officers and reports of.chairmen of committees shall 
be the property of this Association.  - > 
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ARTICLE VII. 


These By-laws may be amended as provided for in Article XIV 
of the Constitution. 


A Copy of the North Carolina Bulk Sales Law. 

An act to prohibit the sale of merchandise in bulk in fraud of 
creditors. 

The General Assembly of North Carolina do enact: 

Section 1. That the sale in bulk of a large part of the whole of 
a stock of merchandise, otherwise than in the ordinary course of 
trade, and in the regular and usual prosecution of the seller’s business, 
shall be prima facie evidence of fraud, and void as against the 
creditors of the seller, unless the seller, at least seven days before 
the same, make an inventory showing the quantity, and, so far as 
possible, the cost price to the seller of such articles included in the 
sale, and shall within said time notify the creditors of the proposed 
sale, and the price, terms and conditions thereof; provided, that if 
the owner or owners of said stock of goods shall at any time before 
the said sale execute a good and sufficient bond, to a trustee therein 
named, in an amount equal to the actual cash value of said stock 
of goods, and conditioned that the seller of said stock of goods will 
apply the proceeds of said sale, subject to the right of the owner or 
owners to retain therefrom the personal property exemption or exemp- 
tions as are allowed by law, “so far as it will go in payment of debts 
actually owing by said owner or owners, then the provisions of this 
act shall not apply.” 

Section 2. That nothing in this act shall prevent voluntary 
assignments or deed of trust for the benefit of creditors, as now 
allowed by law, or apply to sales by executors, administrators, re- 
ceivers, or assignees under a voluntary assignment for the benefit of 


creditors, trustees in bankruptcy, or by any public officers~*under 
judicial process. 


Section 3. That this act shall be in force from and after its 
ratification. 


Was the Credit Man an Accessory to this Crime? 


On April 12th the principal newspapers in Kentucky contained 
the following item of news: 

“Richmond, Ky., April 12.—(Special.)—G. B. Sears, a prominent 
business man, proprietor of the Golden Rule grocery, last night was 
assaulted in his place of business and $2,900 taken from him. Sears, 
who is an old man, roomed in his store. 

“About 1 o’clock this morning he awoke to find two men in his 
room. They demanded his money, and when he refused to tell them 
where it was they knocked him down, rendering him unconscious. 
When he regained consciousness the men had disappeared, and with 
them $2,900 in money which he kept in his trunk. 

“Sears was not only badly beaten, but was stabbed in several 
places. He was unable to give an alarm, and it was not until Miss 
Parks, a clerk, went to the store this morning at 7 o’clock that the 
robbery was discovered. There is no clue. 

“Mr. Sears was unable to give an accurate description of the 
robbers, further than that one was a large and the other a small man. 
He could not tell whether they were white or black.” 
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A few days before this announcement a member of this Asso- 
ciation received an order for goods to the value of $576.40 from this 
G. B. Sears. With the order was a signed statement, showing a net 
worth of $3,700, all but $550 of which was in the form of cash on 
hand. The credit agency report gave him a rating of $3,000 to $5,000, 
and good credit. The credit man of the house, to verify the cash 
claim, wrote to all the banks in Richmond, and they replied that they 
knew little about Sears, as he was a newcomer. This was satisfac- 
tory evidence that the $3,000 had not been placed in a bank, there- 
fore one of two things was clear, either Sears’ statement was false 
or he was hoarding his money. Accordingly the credit man wrote 
to Sears, calling attention to the fact that he had a considerable 
amount of money on hand, and there was no easier way to make it 
earn more for him than to take advantage of an extra cash discount. 
The reply came that, as it could not be foreseen how trade would 
open up to him as a newcomer, he did not feel safe in taking advantage 
of the extra discount offered. Another letter was then sent to Sears, re- 
questing either cash or trade references, and some literature was enclosed 
which gave advice to the retail merchant to be frank with his creditors. 
No reply came, and the credit man remarked to his cashier that 
Sears was evidently keeping his money in his trunk. Upon seeing 
the news regarding the Sears robbery, the credit man is much worried 
regarding his connection with this unfortunate affair. His query is, 
“Was I an accessory to this crime? Did my activity and persistence 
put two thugs on the track of making this rich haul?” 


If so, it will not be the first time that well intentioned effort has 
had sad results. 


HISTORY OF ‘THE PROSECUTION OF BANKRUPT 
FRAUDS. 


By Gustavus Myers, 
AUTHOR OF “THE History oF TAMMANY HALL,” “History oF Pustic 
FRANCHISES IN NEw York City,” Etc. 


ARTICLE VI. 


The prosecution of Louis Levin has been a case of unusual import- 
ance to the business community. After deliberately plundering creditors 
he fled with the goods and proceeds and reopened in business in another 
city. At great expense his frauds were traced and proved, but even after: 
conviction, the shrewd lawyers he hired raised technical and sophistical 
points of law which greatly prolonged the case. The working out of the 
case against Levin has been one of the most important exainples in the 
prosecution of bankruptcy frauds. 

Up to June, 1903, Levin was in business.in New York City as an 
underwear manufacturer at No. 119 Bleecker Street. It was about 
December, 1902, when he laid plans to enrich himself quickly. His first 
step was to hand in to a commercial agency a rosy statement of his affairs. 
In this he represented himself as being on the full tide of prosperity. He 
had liabilities of $16,000 and he owed $8,000 to banks, a total of $24,000 
liabilities. But, on the other hand, he had assets of $69,000. This left 
the tidy surplus of $45,000, according to his statement of December 27th. 

Levin now set about defrauding creditors wherever he could. With 
nice calculation, he did not act too hastily. Through a course of six 
months he gradually bought goods on credit. This was done so cautiously 


235 





that suspicion was not awakened. When questioned by credit men as to 
his statement, he assured them that it was absolutely correct. In no 
instance did he have trouble in getting goods. By the end of June, 1903, 
he had received consignments amounting to about $65,000. Particu- 
larly during June the deliveries were especially heavy. 

It was a shock to the creditors to learn that Levin suddenly disap- 
peared on June 27th. A petition of involuntary bankruptcy was at once 
filed against him. As receiver, Addison S. Pratt went up to take posses- 
sion of the premises on the day of his appointment, June 30th. Mr. Pratt 
found a great loneliness confronting him. No one was at the place and 
he could not get in. He took a birdseye view through the keyhole and 
went away cogitating. Not until a month later did he get a chance to 
get in when he went there with Miss Etta Forgottson, a money lender, 
who seemed to be greatly exercised over Levin’s disappearance. How 
Miss Forgottson got the key the receiver did not know. When they en- 
tered, Mr. Pratt saw machinery, sewing-machines and fixtures which Miss 
Forgottson instantly claimed under foreclosure. After exhausting every 
other method of raising cash, Levin had mortgaged fixtures and machin- 
ery to Miss Forgottson. Goods, there were none in the place. There 
had been some few thousand dollars’ worth left, but these had been taken 
under an attachment by Morris Okun, a friend of Levin. City marshals, 
among whom was a brother of Levin, had come and executed the attach- 
ment. 

It did not take long for the creditors to realize that fraud had been 
committed and to organize a committee. Julius Henry Cohen and the 
firm of McFarland, Taylor & Costello, were chosen as counsel. Both 
receiver and counsel bent their efforts in looking into the circum- 
stances. As they expected, there was a slimy trail of fraud. In the first 
place, investigation revealed that Levin’s statement to the commercial 
agency was a false concoction from beginning to end. His representa- 
tion that he owed only $8,000 to banks was found to be spurious. What 
he really owed to banks was the sum of $29,304.31—quite a difference. 
Further investigation showed that he had done some tricky work in paring 
down his liabilities. He had more than sliced them in half. Instead of 
being $24,000 at the time that he issued his statement, they were at least 
$55,000. As for his assets no definite understanding of them could be 
had. Levin had carted off his books. Without these it was hardly possi- 
ble to get an estimate of whether he lied or not concerning his assets. 
Presumably he had. 

The criminal intent of Levin’s failure was evidenced to the receiver, 
the creditors’ committee and counsel, by the fact that up to the very day 
of his disappearance Levin had bought merchandise on credit right and 
left and had received shipments. But what had become of the goods? After 
a patient and skilful following of clues, it was learned where they had 
gone. Until June 22, it was gathered, Levin’s place was bursting with 
cases of goods. Then for four or five days Levin worked with feverish 
haste to get nearly all these cases out of the city. Extra men were hired 
and the work of shipping off the merchandise was carried on night and 
day. Some of the cases were traced to San Francisco ; others to Chicago. 
But, by far the greatest number, forty-three in all, had been shipped to 
Indianapolis. Many of the cases had not been opened. They had simply 
been re-marked and away they were despatched. 

Levin, in fact, had gone to Indianapolis where, two days after his 
flight from New York, he opened a business under the name of the West- 
ern Undergarment Company. Here he boasted that he would have the 
largest concern of the kind in the West. He had two partners: one, E. 
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December 6, 1906, recovered judgment against Levin’s friends for 


Mantel, a pawnbroker and saloonkeeper, and C. Medias, who ran a cloth- 
ing store. Mantel seems to have been Levin’s evil genius. Before the 
failure he had frequently been seen at Levin’s shop at 119 Bleecker Street, 
and had gone to New York after the failure and persuaded Jacobs to go 
to Indianapolis. Jacobs for many years had been Levin’s designer and 
foreman, and had charge of his eighty employes. Late in August, 1903, 
Jacobs went on to Indianapolis and took up the same position under 
Levin there. 

The creditors’ committee, represented by Mr. Cohen and the other 
counsel, had gathered sufficient evidence by this time to cause Levin’s 
indictment by the Grand Jury in New York, on September 23, on the 
specific charge of making a false statement to a commercial agency. Mr. 
Pratt was appointed trustee, and as such chose Mr. Cohen as his counsel. 
Warrants were issued for Levin’s arrest and the trustee, followed by a 
detective, went to Indianapolis. A certain New York City marshal, how- 
ever, had gotten wind of the indictment and hurried word to Levin. At 
Mantel’s urgent solicitation Levin fled from Indianapolis, going, it was 
later found, to Chicago, a day or two before the trustee arrived. Mr. Pratt 
went over the merchandise which Levin had in Indianapolis and made 
an inventory. He found that all of the stolen goods were not in Levin’s 
shop, by any means. In the cellar of Mantel’s saloon he came across a 
considerable quantity of secreted goods and in Mantel’s pawnshop he 
found a trunk containing the bills-payable book. The most important 
ledgers, however, were never found. Mantel and Medias were at once 
haled before the Court. There they testified that Levin had shipped and 
pledged the goods to them. An attempt was made to arrest these confed- 
erates, but it was found that they were out of the jurisdiction of the New 
York Courts. The trustee brought civil suit in Indianapolis and succeeded 
in recovering nearly all the merchandise. There was no trouble in identi- 
fying it. A representative of one of Levin’s largest creditors had gone 
to Indianapolis and re¢ognized many of his firm’s goods in Levin’s place. 
and had tallied them with the invoices. 

In the winter of 1903, Levin evidently thought that the criminal 
proceedings were simply a means to enforce a settlement, and that 
he could buy off the creditors. He did not know the creditors’ tem- 
per. Through the efforts of his counsel he finally surrendered himself 
and agreed to make a complete confession and restitution. In behalf 
of Levin, his counsel offered a settlement of 52 cents on the dollar, 
plus payment of all expenses, which, it was estimated, would amount 
to about $10,000. At one time during the negotiations, Levin said 
that he had the cash necessary to do this. But at the critical moment - 
he failed to produce it, and his counsel withdrew from the case. The 
negotiations fell through, and the trustee was directed to sell the 
property which he had recovered. Some of Levin’s friends offered 
to form a corporation to buy the property from the trustee and begin 
manufacture. Out of the proceeds they would pay 52 cents on the 
dollar to the creditors and also $10,000 for the expenses incurred in 
the bankruptcy proceedings, provided these proceedings.were dis- 
continued when all the payments were made. In accordance with 
this agreement, the trustee transferred the property to George H. 
Rosenthal, receiving in exchange $10,000 in cash and promissory 
notes sufficient to pay the balance of the amount agreed upon. But 
when the notes matured, Levin’s friends repudiated them. Both 
Levin and Rosenthal, it is alleged, claimed that the $10,000 cash was 
the only consideration for the sale of the merchandise, and that the 
notes were not valid. The trustee thereupon brought suit, and on 
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December 6, 1906, recovered judgment against Levin’s friends for 
$24,000, and recently a judgment of $3,000 against the Columbia Bank 
for money forwarded by Levin after his disappearance. The criminal 
proceedings were carried on energetically, however. 

When he surrendered, Levin had been held in $1,500 bail, which 
he easily secured. Presently, however, the Grand Jury brought two 
more indictments against him, and his bail was increased to $5,000, 
which was supplied. Levin now began to realize the fix that he was 
in. It appeared that, in addition to the merchandise shipped to 
Indianapolis, Levin had also shipped goods to various well-known 
houses in California and elsewhere, and, by making out fictitious bills 
against these concerns, and representing the bills as valid orders and 
accounts, he had obtained between $20,000 and $25,000 in cash from 
one bank and from a firm. In nearly every instance these accounts 
turned out to be fictitious, and the alleged consignees declined to take 
the goods. Levin’s former bookkeeper, George H. Richmond, was 
also indicted. It was charged that he had been a party to the making 
out of the fictitious bills, and that he had committed perjury at the 
supplementary examination proceedings. 

When the trial was called in General Sessions, on May 10, 1905, 
Levin did not show up, and his bail was declared forfeited. He was 
arrested a day or two later in Baltimore, and his trial set peremptorily 
for the following Monday. ‘Largely through the persistent efforts 
of Julius Henry Cohen and the legal firm of McFarland, Taylor & 
Costello, the difficult task of presenting a complete chain of evidence 
was extremely well done. The falsity of Levin’s statement to the 
commercial agency was clearly proved by a number of witnesses. 
jacobs was one of the prosecution’s most important witnesses. After 
the falsity of the statement. was shown, the full details of Levin’s 
making false representations to various firms from whom he had got 
goods on credit were brought out. As the case was one in which the 
strictest proof was required, the prosecution took great pains to prove 
that the goods were delivered. To make the case still more complete, 
full evidence was produced showing the falsity of Levin’s represen- 
tations, and to his financial condition on March 30, 1903, at about the 
time he was getting goods in heavy deliveries. The circumstances 
of his fraudulent failure were set forth fully, and it was proved that 
he had received goods up to the time of his failure. The shipping 
of the.goods to Indianapolis was definitely proved, as also the finding 
of them there. It was brought out that Jacobs had advised Levin 
to surrender himself and go back to New York; that he would inform 
the police that Levin was in Chicago if he did not go back; that 
Levin said that he would make up his mind to return; that he had 
always wanted to make a settlement, but that Mantel would not 
let him. Levin’s fraudulent methods of raising cash were shown 
point by point. The jury convicted him of grand larceny in the 
second degree, and he was sentenced to State prison for not less than 
three years nor more than three years and one month. A stay of 
execution for a week, however, was granted, and nearly two months 
later Justice Blanchard granted an application of reasonable doubt, 
with a stay of all proceedings pending the appeal. This appeal 
revolves around a curious technicality. The main point by Levin’s 
counsel is that a signed statement must be delivered to the very man 
who relies upon it, and that as Levin’s statement had been made to 
a commercial agency, and not to the firms from which he obtained 
goods, his conviction was contrary to law. In his argument on appeal, 
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THE ORGANIZATION AND MAINTENANCE OF A CREDIT 


District Attorney Jerome pointed out that it was clear that Levin 
furnished his statement to the agency for the purpose of having the 
agency publish it to the world. He had made the agency his agent 
for the purpose of disseminating the statement. “Nothing is better 
settled,” the District Attorney said, “than that an individual may commit 
a crime by the aid of an innocent agent. The New York courts have 
frequently held that false representations may be made by means of 
credit statements furnished to commercial agencies upon which 
creditors rely.” 

This appeal was argued on April toth last. No decision has 
been handed down yet. 


A Bulk Sale Set Aside on Common Law Grounds. 


The firm of Powell & Campbell, of New York City, a member 
of this Association, is entitled to the acknowledgments of their fellow- 
members for the vigorous prosecution undertaken at their expense of 
Samuel Bogin and Jacob Kirschberg, auctioneers, who purchased the 
entire stock (consisting of boots and shoes) of Hyman Baltuch, bank- 
rupt, of New York, October 5, 1906, at 10 o’clock P. M., and had it 
removed before daybreak the following morning. 

Immediately after the creditors had learned of the removal of the 
stock a petition in bankruptcy was filed. Henry W. Pollack was 
soon after elected trustee, and commenced action against Bogin 
and Kirschberg to have the sale by Baltuch declared fraudulent. 
The trial of the case lasted two days, and was before a jury in the 
United States District Court. It was proved that the auctioneers 
paid $1,200 in cash for the stock, and that the fair and reasonable 
market value thereof*at the time of the sale was $2,400. The judge. 
charged the jury that the sale by a retailer of his entire stock in 
bulk is sufficient to put the purchaser on guard, and the circum- 
stances of the hour of day when the goods were removed, the con- 
dition under which they were removed, etc., were to be taken into 
consideration in determining how such an action would strike a 
prudent man. The fact that the auctioneers had paid cash for the 
stock, even if they had paid full value, would be no defense in an 
action to compel the auctioneers to pay to the trustee the full market 
value of the stock as it was the morning of removal. 

The result was a verdict in favor of the trustee, setting aside 
the bill of sale. The verdict called for the payment of $2,400 by the 
auctioneers, or the full value of the merchandise at the time the sale 
was made. The effect of this is that they lose the $1,200 paid Baltuch 
and the $2,400 secured to the trustee by the verdict of the court. As 
Baltuch’s liabilities were $1,800, his creditors will receive the full 
amount of their claims. The importance of the case lies in the fact 
that many merchants believe that, since the decision in the Wright 
vs. Hart case in the Court of Appeals, holding that the sales in bulk 
law as it now stands upon the statute books of New York is uncon- 
Stitutional, they were without remedy; whereas the law against 
fraudulent sales, as it has existed for centuries (an appeal was made 
to a statute passed in the reign of Queen Elizabeth, bearing on the 
fraudulent transfer of property), is sufficient in most cases if the 
purchasers of the stock, under such circumstances as are narrated 
above, are properly pursued. 
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THE ORGANIZATION AND MAINTENANCE OF A CREDIT 
DEPARTMENT. 


By J. C. Kennepy, or Carter, Rick & Co., Boston, Mass. 


“The organization and maintenance of a Credit Department is 
rather a meager subject, for in organization you first catch your rabbit 
(your stew will be a sizzling). 

“How to handle your credits when you get them, that is the question. 

“The Credit Department doesn’t often start ‘organized.’ From 
somebody’s ‘guess it’s all right,’ in the small business, it takes form and 
adapts itself to the varying conditions obtaining from the days of small 
_ things where one head easily carries the burden, has at its hairs’ ends 
the ‘story’ of each customer up to the time when the customers are num- 
bered by the thousands and the hairs, well 

“Some time between, you seek System, to that add Method and keep 
stirring forever. It’s a long contract. 

“There are days when you feel that you are a good credit man. The 
morrow’s post will ride you a ‘cropper.’ You may say ‘lightning from a 
clear sky.’ Well, perhaps, but not often, or you’re not on your job. 

“System—yoyr agency ratings, reports, references, salesman’s opin- 
ion, etc., these for the most part put the accounts on your books. Once 
on, you find them correct or ? From that, each customer is making 
credit or unmaking it. 

“If necessary, lead the customer by good business method to main- 
tain his credit. 

“T have seen businesses of small capital and relatively large credit, 
by bluff and blustrous indifference, throw away their greater capital— 
credit. On the other hand, how many statements of resources and lia- 
bilities fail to disclose that great asset, a good credit, earned by good 
business method, square dealing and punctilious care of obligations, not 
always promptly retired, but never neglected. 

“Apart from personal acquaintance the most valuable knowledge to 
have of a customer is ‘credit experience,’ and the ‘Credit Department’ is, 
in good measure, the ledger account. How to use it, how to judge it? Not 
easy, for, small or large, each account represents a man, or men, a busi- 
ness, and the credit man’s judgment is good, indifferent or bad, as he 
reads that account. It is his ‘tape,’ so I say.to credit men, read the 
tape—your own—and any other’s available. 

“As to the furniture of the Credit Department, the keeping of the 
records of information, etc., it doesn’t much matter, if they be at hand. 
Each man has his way and obviously it is the best. 

“A most important adjunct of the ‘organization’ is ‘collections.’ 

“The good collector is a. good credit.man. The good credit man 
may not be, per se, a good collector. The good collector is a good sales- 
man, for his accounts are open, while competitors are likely ‘carrying’ 
slow accounts and losing current business, which he gets, and for which 
he will collect. 

“And how to collect? With system and method, this is as easily 
done with thousands of accounts as with hundreds. If you render 
monthly statements, suppose your bookkeeper indicates on each, by a 
private mark or symbol, the customer’s ratings (they should be on the 
ledger), his manner and habit of payment. It would greatly aid you in 
forwarding your work. 

“Suppose your statements be alphabetically arranged; that your cur- 
rent correspondence pertaining to accounts be kept in an alphabetical 
portfolio—turn them up together—you have all the data, while you have 
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escaped the making of memoranda; you have not taxed memory and yet 
you do better work. ° 

“A method which I have found very helpful, for instance, in such 
work as notifying customers of my purpose to draw upon them, was to 
make certain days, as the 5th, 1oth and 15th, indicate that a first draft for 
an amount due was to be forwarded; the 3rd, 7th, 13th and 17th, a second 
draft for the amount; the 4th, 9th, 14th, a draft deferred from an earlier 
date by request. Or, if Sunday dates interfere, you can use the days of 
the week—as Monday for first drafts, etc. 

“In this way the date of a draft returned tells you a story—saves the 
looking up of records and facts—and your ‘gray matter’ hardly gets 
enough exercise. 

“Good method is essential in any calling, and especially in ours. It 
puts the credit man on top of his accounts, and while he cannot avoid 
losses, he can, in good measure, avoid ‘surprises’ and, furthermore—and 
herein I contend is much meat—he can with judgment proportion his 
acceptance of ‘risks’ to profits, for the credit man who takes only ‘sure 
things’ may keep his P. and L. account small, not on one side only, but on 
both.” 


WHICH IS THE BETTER? 


Speciric INSURANCE OR BLANKET INSURANCE WITH THE AVERAGE 
CLAUSE? 


‘Under the caption “Average Clause in Blanket Insurance not Recom- 
mended,” an article by Geo. W. Ryan, Chairman of the Fire Insurance 
Committee of the National Association of Credit Men was published in 
the March BuLLeTIN. * 

This article has aroused considerable debate and treats a subject of 
sufficient importance to business men to publish two letters which will 
do much to clear up the problems surrounding Blanket Insurance. 

Arthur G. Bennett of Chicago, writes: “The clause which the article 
in the March BULLETIN attempts to interpret and apply is as follows: 
‘It is hereby understood and agreed that in case of loss this policy shall 
attach in each of the two buildings in such proportion as the value in 
each building bears to the aggregate value of the property hereby insured.’ 
This is known as the ‘Average Clause.’ 

“Referring to the article in question, it is clear that the writer mis- 
conceives what ‘blanket’ insurance is when he says that the chief effect 
of the average clause rider is to eliminate the blanket feature from 
what might otherwise be a blanket form and really to transform a 
blanket into a specific form. Now among insurance people blanket insur- 
ance is thus defined: ‘Insurance covering, under one sum, separate 
or distinct risks, or items of hazard separately rated, is blanket insurance.’ 

“Using the term ‘blanket’ as above defined I cannot concur in the 
Statement made in this paragraph that the chief effect of the average 
Clause is to eliminate the blanket feature and to transform a blanket form 
into a specific one. So long as two or more separate or distinct risks are 
imsured under one sum it remains blanket insurance, no matter what 
riders may be attached. The real effect of this clause is to make it neces- 
sary for the iMsured to carry full insurance in order to obtain full 
recovery in case of loss. (In using the term full insurance I eliminate 
the bearing which a co-insurance clause may have, since the writer of the 
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article under consideration does not introduce it as a factor.) Were it 
not for this average clause, a persons owning two or more separate 
properties could take blanket insurance of sufficient-amount to cover the 
property of greatest value and make it cover. all the properties as effec- 
tively as if each was fully insured under specific form. If loss occurred 
on any one of the properties he could say, ‘that is the one which this 
insurance covers’ or if it was one of the others he would say, ‘it is that 
one.’ Thus the company would have assumed the risk of several prop- 
erties for the premium on one. If this condition obtained, rates would 
have to be advanced accordingly, or the companies doing such business 
would have to go out of business. My reasoning brings me to a 
conclusion directly opposite to that of the writer of the article referred 
to, viz.: that instead of transforming blanket insurance into specific 
insurance, the average clause prevents the insured from electing to 
apply his blanket insurance as specific insurance. In other words, it is 
a provision by which the blanket insurance is kept as blanket insurance 
under all circumstances. 

“Let us apply this by using one set of conditions cited in the article; 
viz., value in property A, $10,000, and value in property B, $5,000, with 
amount of insurance $10,000. If the owner of this property had no 
insurance and decided to insure specifically, but to the extent of 
only $10,000 what would he be most likely to do? He might 
place it all on A, in order fully to cover the value there, but this 
would leave B uninsured. ‘Or, he might place $5,000 on B, to 
cover fully the value there, and place the remaining $5,000 on A. But 
this would leave A with only half enough insurance. He would likely 
decide to cover each in the same proportion, in which case he would 
place $6,666.66 on A, and $3,333.33 on B. Then he would be situated 
exactly as if he had taken $10,000 insurance under blanket form with 
average clause. He stands to lose $3,333.33 on A and $1,666.66 on B, 
in case of total loss. Maximum possible loss, $5,000, which is just the 
amount by which he is short of having full insurance. Now, suppose 
the values reverse, and he neglects to change the insurance? Then 
he must have $5,000 value in A, covered by $6,666.66 specific insur- 
ance and $10,000 value in B, covered by $3,333.33 specific insurance. 
Then, he stands to lose nothing on A and $6,666.66 on B, in case of 
total loss, maximum possible loss, $6,666.66, which is $1,666.66 greater 
than the deficiency ($5,000) in the amount of his insurance. 

“If he had blanket instead of specific insurance, $3,333.33 would 
apply on A, $6,666.66 would apply on B., and in case of total loss 
he would stand to lose $1,666.66 on A, and $3,333.33 on B, maximum 
possible loss, $5,000, which, as in the first instance is exactly the 
amount of the deficiency in his insurance, notwithstanding that the values 
are exactly reversed. 

“Up to this point, the following general proportions have been devel- 
oped: 

“Specific insurance attaches in a fixed amount which does not change 
with changing values. Blanket Insurance covers a proportion and there- 
fore changes with changing values. 

“Given specific values, the amount of blanket insurance attaching to 
each risk, may be computed into a specific sum, but this does not in 
any sense transform it into specific insurance, as the article in ques- 
tion claims. 

“Thus I have shown that the average clause never dies or can trans- 
_ form blanket into specific insurance. 
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‘Now as to the desirability of using this kind of insurance, while 
it is true that in blanket insurance the average clause operates to place 
a certain distinct amount of insurance on each of the separate risks 
at any one time, this amount, as I have shown, varies from time to time as 
the values shift from one risk to the other. As another illustration, 
suppose buildings aggregating $15,000 is carried on properties A and B, 
and that $15,000 insurance is carried, and that the values are: 


AT ONE TIME ' AT ANOTHER TIME AND AT A THIRD TIME 


In A 1000 7500 14000 
In B- 14000 7500 1000 


Total 15000 15000 15000 


and then back to the first amounts. 

“If specific insurance were to be used, how much should be put on 
each place? If the insurance were started so as to cover exactly both 
properties in the first instance, the insured would have to keep an accurate 
accounting of the value in éach place at all times and cancel (at short 
rates) as it decreased in one and add as it increased in the other ; and then, 
when the pendulum swung the other way he would be obliged to repeat 
the process of additions and short rate cancellations. 

“(Exception: If the fluctuations in values in the buildings were 
caused by an actual transfer of property from one building to the other, 
the insurance could be transferred instead of cancelled at short rates, 
but if caused by incoming and outgoing goods in the course of trade, 
the short rate cancellations would be the only method of bringing about 
a reduction in the line. Either of these methods involves much trouble- - 
some manipulation of the insurance, and as business men are notoriously 
lax about watching thtir insurance, there is always the danger that the. 
situation will get away from them and catch them with an excess of 
insurance on one risk and a shortage on the other. With specific insur- 
ance the excess cannot be used to make good the shortage.) 

“But if this insurance were under blanket form, it would completely 
cover the property in both places at every stage of the fluctuation, and 
there would be no occasion for either cancellations or additions to the 
line, unless the aggregate value should decrease or increase. 

“This flexibility of blanket insurance makes it preferable in many 
cases, to specific insurance. The advantage may also apply when the 
property is all contained in one building as when it consists of stock and 
machinery which have been “separately rated” (see definition of blanket 
insurance.) In such cases additions are often made to the machinery 
equipment, and stock fluctuations may also occur, but blanket form 
insurance requires only that the insured see to it that his insurance is 
adequate to the total value of the property. 

“T believe that, while studying this subject, it is appropriate, carefully 
to consider whether the ‘average clause’ is a reasonable provision or 
one which we are justified in objecting to. Whether we object or not 
it is a fact that under the rules of Boards or Associations of most 
Cities and states, blanket forms must contain the average clause (and a 
co-insurance clause as well, which in effect obligates the insured to 
carry insurance to a larger percentage of the value of the property, 
than is required in specific insurance.) After a careful consideration 
of the matter we must all recognize this average clause as proper 
and necessary. 


. 
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“In the discussion of this point I will deal with another phase 
of the article in the March issue, wherein the writer uses as an illustra- 
tion, a case in which the insurance carried is less than the value of 
the property. He has $10,000 of blanket insurance, and $15,000 of 
property, distributed $10,000 in A, and $5,000 in B. 

“The average clause makes just two-thirds of the insurance cover 
in each place, so when he burns up B he complains because only $3,333.33 
is recoverable and says, inferentially, that specific insurance should have 
been carried so the full amount of the loss would have been recovered. 
To do that B would have to be insured for $5,000. That, then, leaves A 
with only $5,000 insurance. If the owner were clever enough to know 
that B was the property which would burn and that A was free from 
danger of destruction, he ought to go a step further and cut out that 
needless $5,000 carried on A. 

“The trouble with the illustration is, the writer tries to make $10,000 
insurance do the work of $15,000 and omits to show how it would come 
out if it had been specific instead of blanket insurance, and also overlooks 
the fact that most of the time we must pay in proportion to what we get. 
It is neither reasonable nor fair to expect to obtain full indemnity unless 
full insurance is carried—and full indemnity cannot be obtained otherwise, 
even if you do expect it. The question then remains, which is the better, 
specific insurance, or blanket insurance with the average clause? My 
answer is—it all depends. No hard and fast rule can be laid down. Each 
will fit some case better than the other. In every case insurance should 
be made to fit. 

“The article to which I have directed these remarks, broadly declares 
against the blanket form with average clause. It admits no exceptions. 
to the declaration that specific insurance is better. 

“T trust, however, I have’ shown that there are conditions under 
which the blanket form with average clause is the more advantageous 
for the insured.” 

Mr. Thrasher Hall of Chicago writes as follows: 

“IT notice an article in the March BULLETIN, under title ‘Average 
Clause in Blanket Insurance Not Recommended.’ 

“Answering this statement, I would say that no insurance company 
will insure a stock contained in two separate and distinct buildings, 
without either the average clause, or at least a 90 per cent. co-insurance 
clause, and in most instances, the companies would insist on writing 
the policy with either the average or full co-insurance clause. Other- 
wise, by issuing a $5,000 policy, they would be carrying double liabil- 
ity for one premium. 

“The writer of the article is correct in his statement that in case 
the value in building A is $10,000, value in building B is $5,000, and 
insurance is $10,000 with blanket policy covering both buildings with 
the average clause, the policy would pay $3,333.33, in case building B’s 
contents were totally destroyed. 

“If any company were foolish enough to write a blanket policy 
without an average clause but containing an 80 per cent. co-insurance 
clause, the assured would recover of the loss in proportion as his insur- 
ance of $10,000 wou!d bear to 80 per cent. of the value, or $12,000, or 
10-12—$4,166.66. Under the 90 per cent. co-insurance clause, he would 
recover in proportion as his insurance would bear to 90 per cent. of the 
value, or 100-135—$3,703.70. Under the 100 per cent. or full co-insurance 
clause, he would recover in proportion as his insurance would bear to the 
full value, or 10-15—$3,333-33. But suppose with the same insurance and 
same values the loss in Building B was only $3,333.33, and the value of 
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value, such after-acquired property, on the mortgagee taking pos- 


session thereof, became subject to the lien of the mortgage as of the 


date thereof—Mower vs. McCarthy, 64 A. (Vt.) 578. 





the salvage was $1,666.67, then we find that under the average clause, the 
assured would collect $3,333.33. Under the 80 per cent. co-insurance 
clause he would collect $2,777.77. Under the 90 per cent. co-insurance 
clause, he would collect $2,466.67. Under the full co-insurance clause he 
would collect $2,222.22. 

“Here is an example of the workings of the go per cent. co-insurance 
clause : 


Insurance Company insures.. $10,000 Pays.. $2,466.67 
Assured co-insures Pays.. 866.66 


Insurance required $13,500 Pays.. $3,333.33 


“Suppose that with what Mr. Ryan calls ‘flat insurance’—the term is 
new to me, but I presume he means ‘specific insurance’—of, say $5,000, in 
each building, a fire should entirely destroy the contents of both. The 
assured’s books would show the aggregate value of the stock in both 
buildings, but there would be no way of telling how much was in each. 
Hence, how much does the Chicago Insurance Company owe, and how 
much does the New York Insurance Company owe? With the average 
clause both Companies’ interests are identical and both know they must 
pay a total loss.” 


CREDIT AND COMMERCIAL CASES FOR THE MONTH. 


PREPARED FOR THE BULLETIN By Geo. H. Murpocu, Jr., St. Louts, Mo. 


Account Stated—Where an account is rendered and retained 
without objection for an unreasonable length of time, it becomes a 
stated account, and can only be assailed for fraud or mistake.—Little 
& Hays Inv. Co. vs. Pigg, 96 S. W. (Ky.) 455. ; 


Bankruptcy—Failure to Appoint Trustee—Under Bankr. Act. 
July 1, 1898, chap. 541, sec. 70, 30 Stat. 565 (U. S. Comp. St. 1901, 
P. 3451), providing that the trustee of a bankrupt’s estate on his 
appointment and qualification shall be vested by operation of law 
with the title of the bankrupt as of the date he was adjudged bank- 
rupt, the bankrupt having been merely adjudged to be such, and no 
trustee having been appointed, he still retains title to his property, 
so that he may maintain an action on a chose in action.—Rand vs. 
Iowa Cent. R. Co., 78 N. E. (N. Y.) 574. 

Bankruptcy—Provable Claims.—An increase of a_ bankrupt’s 
estate as a net result of transactions between the bankrupt and a 
creditor within four months prior to the bankruptcy, where the last 
transaction was a payment on account of the indebtedness, is not 
sufficient to relieve the creditor from surrendering this last payment 
as preferential before he is permitted to prove the balance of his 
claim, under Bankr. Act, July 1, 1898, chap. 541, sec. 57g, 30 Stat. 
560 (U. S. Comp. St. 1901, p. 3443), when the account runs far back 
beyond the four-month period, and the transactions end with a large 
payment on account of the whole indebtedness.—In re Watkinson, 
146 F. (U.S.) 142. 

Chattel Mortgage—After-acquired Property—Where it was stipu- 
lated that a chattel mortgagor might sell portions of the mortgaged 
property from time to time in the ordinary course of business and 
replace the property sold with other property of similar kind and 
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_ Partnership—Acts of Bankruptcy.—A conveyance by a partner of 












































































































































session thereof, became subject to the lien of the mortgage as of the 
date thereof—Mower vs. McCarthy, 64 A. (Vt.) 578. 


Confusion of Goods:—Where goods purchased by plaintiff from 
C. were mixed with goods purchased by plaintiff from N., under a 
sale which was fraudulent as to N.’s creditors, and plaintiff took no 
steps to point out or separate the goods purchased from N. from 
those purchased from C. on the making of an attachment levy, but 
demanded from the officer a return of all the property, the officer 
properly executed his writ on the property as a whole.—Johnson ys, 
Emery, 86 P. (Utah) 869. 

Discharge of Wife as Surety—Where a mortgage was signed by 
the mortgagor’s wife, and contained an express agreement: on her 
part to pay the note secured by the mortgage according to its terms 
and conditions, she was not discharged from liability by the mort- 
gagor’s adjudication and discharge as a bankrupt.—Security Savings 
Bank vs. Scott, 86 P. (Cal.) 903. 

Exempt Property—Fraudulent Transfer—A transfer of property 
belonging to a debtor, but of less value than a thousand dollars (the 
statutory exemption limit) is not subject to attack by creditors.— 
Rike vs. Ryan, 41 So. (Ala.) 959. 

Fraudulent Sale by Bankrupt.—A purchaser of the entire stock of 
a retail merchant is put upon inquiry as to the seller’s solvency and 
motive in selling, and will not be protected as a bona fide purchaser 
as against the creditors of the seller in bankruptcy where he made 
no inquiry of the seller, who in fact was insolvent and sold for the 
purpose of hindering, delaying and defrauding creditors, and where 
the sale was made hurriedly without inventory and for a price con- 
siderably less than the actual value of the goods, even though he 
had no knowledge of such fraudulent purpose and paid for the goods. 
—In re Knopf, 146 F. (U. S.) 109. 

Limitations—Accrual of Cause of Action.—Where, at the begin- 
ning of a course of dealing between a merchant and a planter, it was 
agreed between the parties that the merchant should, from time to 
time, make advances of money and goods to the planter to enable 
him to make crops of rice, and that the planter should deliver the 
rice as it was produced, to the merchant, to be sold by him for the 
planter’s account, and the proceeds of the sale applied to the pay- 
ment of his indebtedness to the merchant, and the balance, if any, 
turned over to the planter, and that any balance in the merchant's 
favor, “after the close of said mutual dealings, was to be due and 
payable on demand,” no right of action upon the account for a balance 
due thereon to: the merchant accrued so long as the parties continued 
to deal with each other under this agreement.—Godley vs. Hopkins, 
54 S. E. (Ga.) 974. 


Necessity of Judgment.—A general creditor must obtain a judg- 
ment before he can complain that his debtor has fraudulently dis- 
posed of his property.—Hatch vs. Daugherty, 108 N. W. (Mich.) 986. 


New Promise to Pay Debt—The acknowledgment of a debt, in 
order to remove the bar of the statute of limitations, must contain 
an unqualified and direct admission of a present subsisting debt 
which the party is liable and willing to pay, and must be unaccom- 
panied by any circumstances or declarations repelling the presump- 
tion of a promise or intention to pay.—Throop vs. Russel, 108 N. W. 


(Mich.) 1013. 
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Partnership—Acts of Bankruptcy.—A conveyance by a partner of 
his individual property, although with intent to prefer a firm creditor, 
does not constitute an act of bankruptcy by the firm, and will not 
sustain proceedings in bankruptcy against the partnership.—Hart- 
man vs. John Peters & Co., 146 F. (U. S.) 82. 

Partnership—Agreement of Partners.—After all the assets of a 
firm were either in the hands of a receiver or held on attachment, 
and all the creditors of the firm knew that the partnership had ceased 
to do business, one of the members of the firm, in order to induce 
creditors to accept eighty-five per cent. of their claims from M., and 
to induce M. to pay such amount and enter the firm, secretly promised 
personally to pay the attaching creditor the remaining fifteen per 
cent. of its claim. Held, that such agreement made after dissolution 
was not binding on the other members of the firm having no knowl- 
edge thereof—Harris vs. Zier, 86 P. (Wash.) 928. 

Receipt Construed.—A receipt settles only such matters as are 
comprehended in it by the intention of the parties—Stubbs vs. 
Franklin & M. Ry. Co., 64 A. (Me.) 625. 

Right to Make Preference—A debtor may prefer his creditors, 
if the debt be bona fide, the payment absolute, and the property 
conveyed is not materially in excess of the debt.—Rike vs. Ryan, 41 
So. (Ala.) 959. 

Sales in Bulk.—Plaintiff sold his merchandise, fixtures, and busi- 
ness to K., who, being unable to pay the balance of the price, retrans- 
ferred the property to plaintiff in bulk, in consideration of the satis- 
faction of the debt, without making an inventory or furnishing a list 
of his creditors and notifying them, as required by St. 1903, p. 276, 
chap. 415, regulating sales in bulk. Held, that such retransfer, though 
an accord and satisfaction of K.’s debt to plaintiff, was also, in respect 
‘to the merchandise, a “sale” within such act, and was therefore fraud- 
ulent as against K.’s ecreditors.—Gallus vs. Elmer, 78 N. E. (Mass.) . 


Sales in Bulk—Creditors.—A seller of goods does not become a 
creditor of the buyer within Laws Igol, p. 222, chap. 109, requiring 
an affidavit as to creditors to accompany sales in bulk, until the 
goods sold or a portion thereof have been delivered—Hardwick vs. 
Gettier, 86 P. (Wash.) 943. 

Warranty in Contracts of Sale-——Where there is an express war- 
ranty in the sale of a chattel, there can be no implied warranty except 
as to title—International Harvester Co. vs. Smith, 54 S. E. (Va.)- 859. 


ASSOCIATION NOTES. 


Baltimore. 

The Credit Men’s Association of Baltimore had its semi-annual 
banquet, April 23d, at the Marlborough Apartment House. It was 
the most largely attended meeting the Association has ever had, 
150 being present. 

After dinner had been served, Secretary S. D. Buck submitted 
his report covering the preceding five months. The activity in every 
department of the Association work was shown. to have broadened, 
and it was clear that members were showing a steadily increasing 
interest and pride in the Association. 

Assistant City Solicitor Sylvan H. Lauchheimer acted as toast- 
master. Those who addressed the meeting were: United States 
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District Attorney John C. Rose, Jacob Epstein, Philip Hamburger, 
H. B. Wilcox, C. H. Porter, George L. Irvin, Wm. C. Rome, J. 
Harry Tregoe, and Thomas G. Boggs, Secretary of the Merchants and 
Manufacturers Association. 

Mr. Epstein said that while he was not credit man for his con- 
cern, he felt he had the right to class himself as a full-fledged 
credit man, for he was responsible for securing credit for his house, 
and many will agree that oftentimes getting credit is a deal harder 
than giving credit. Mr. Epstein paid tribute to credit men, saying: 
“The wholesale and manufacturing market of Baltimore to-day is 
looked upon all over the United States as one of the foremost markets, 
and this is largely due to the able credit men who help to upbuild 
this city as a great commercial center.” 

Mr. Epstein felt that the Jamestown Exposition offered a chance 
for Baltimore to increase its trade, and suggested that the credit 
men lead in a movement to open a bureau in Jamestown to give 
every merchant who comes to the exposition a round-trip ticket to 
Baltimore. He felt the result would be well worth the cost. The 
Jamestown Exposition also led Mr. Epstein to the opinion that Balti- 
more would be much benefited by such an exposition, because it 
brings the commercial world to the door of the city—a great multi- 
tude of those who have something to sell and of those who want 
to buy. 

Mr. Wilcox pointed out the importance of the good judgment 
of the credit man to every house in seeing that goods are properly 
sold. He pointed out that a bank may have large resources, popular 
officers, polite and efficient clerks, commodious offices and proper 
facilities for prompt transaction of business, but if it extends credit 
without being well posted as to the ability and intention of the bor- 
rower, sooner or later the bank will be in trouble. In an acrostic 
Mr. Wilcox named the requisites of the credit man; he should be 
careful, resourceful, enterprising, discerning, industrious and tactful. 
He pointed out the unfairness of the proposition so frequently put 
up to the bank, that it loan its money on merely a promise to repay; 
giving out therefor its hard cash when the giver of the note objects 
to giving a plain statement of his affairs so that the bank may for 
itself judge the credit risk it is taking. To get information under 
such circumstances requires a large endowment of tact. 

In Mr. Irvin’s speech he congratulated the Association upon its 
excellent growth from 142 members to 392 members in a little more 
than two years. He pointed out the great expansion in direct ser- 
vice which the Association is now giving its members, in credit 
information which has been so highly developed between members, 
and the adjustment bureau, which has, through the codperative spirit 
which the bureau fosters, tided honest debtors, temporarily embar- 
rassed, over difficult places, and made settlements advantageous to 
creditors in cases of failures. 


Boston. 
About one hundred and twenty-five members and guests attended the 
regular meeting and dinner of the Boston Credit Men’s Association, April 
12th at Young’s Hotel. This excellent attendance was largely due to the 
presence of two officers of the National Association as guests, President 
O. G. Fessenden and Secretary Charles E. Meek. 
Mr. Fessenden was called upon to address the Association and told of 
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the inception of the Credit Men’s Association when a number of men, 
some fifteen, met in the old Astor House and organized what has grown 
into an Association with nearly eighty-five hundred members. He referred 
to the growth in power which made the Association a great factor in the 
framing of laws which aim to give better protection to credit men, not in 
one or two parts of the country, but in all parts of it. Mr. Fessenden gave 
the honor for this splendid progress to the faithful workers of the 
various State branches. In touching upon Adjustment Bureaus, he placed 
on record a warning against the main danger connected with them—that 
they may degenerate into collection agencies. 

In closing he outlined the future and counseled against discourage- 
ment, saying that it was quite within reason to look forward to the ultimate 
placing of the National Asociation of Credit Men at the head of the com- 
mercial organizations of the United States. 

To Secretary Meek was given the broad topic of the work of the 
Credit Men’s Associations. This, of course, was such a vast subject that it 
was possible only to touch here and there upon but a few of the interesting 
sides of the work. 

Mr. Meek said in part: 

“There is a great deal of talk to-day about uniform laws and the enact- 
ment of uniform national legislation. This is being followed up because it 
is believed that in this way uniform acts of legislation can be secured more 
readily than through legislation in individual States. 

“During the past year we have undertaken the work of keeping the 
different local associations informed of pending legislation, and with ses- 
sions being held this year in over forty States, the dissemination of 1,000 
odd bulletins has added to our work very materially. 

“During the past year laws regulating sales in bulk have been 
added to the statute books of six more States. In one, Montana, we passed 
this law four days after the organization of a branch association of credit 
men. - 

‘In New Hampshire only a few weeks ago the bulk law was defeated, 
but its defeat needed the longest speech made before the Legislature dur- 
ing its session. In this speech the Credit Men’s Association was referred 
to as a ‘monopolistic organization.’ ” 

Speaking of adjustment bureaus Secretary Meek said: 

“If put into working order here in Boston your newly organized 
adjustment bureau deserves the hearty codperation of every member of 
your association, because it will save you money. [Illustrations of this most 
practical side of ‘the work of these bureaus are constantly coming up. Only 
a short time ago a stock of goods was turned over to the manager of the 
Kansas City bureau after an attempt had been made to settle with cred- 
itors at 50 cents. Five weeks later creditors received a dividend of 75 
cents. 

“Illustrations are also not uncommon of the cheapness of credit. 
Credit is the cheapest article on the market and it is the height of folly to 
inake credit along cheap lines.” 

Continuing, “Mr. Meek said that with the meager information and 
dealing largely i in generalities, which makes up the bulk of the mercantile 
agency reports, it is a very difficult matter to establish credit, and when 
these reports alone are taken for the affixing of credit it is of no great 
wonder that many cases are heard of where goods are sold and delivered, , 
and‘when the bills become due it is found that the concern which purchased 
them has disappeared. 

“One New York house dealing in champagne states that it is quite a 
common occurrence with them to’ ship an opening bill without first asking 
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for a statement, as in their line of business it is not customary to ask for 
such a statement.” 

Mr. Meek closed his remarks by extending a cordial invitation to the 
members of the Boston Credit Men’s Association to attend the forthcoming 
annual convention to be held in Chicago, saying that it did every man 
good to attend these gatherings and make the acquaintance of credit men 
from other parts of the country. It did them good, he said, not alone by 
increasing their acquaintanceship, but, to those who were extending credit 
in distant parts of this country, it was of great help to know personally 
credit men in other parts of the country, and from that personal acquaint- 
anceship it was possible for them to obtain a more valuable interchange of 
credit information than could otherwise be secured. 

The appreciation of the members present was extended to Messrs. 
Fessenden and Meek for coming over to the meeting, and it is believed 
that added interest in the Association will be shown as a result of the 
gathering. : 


Buffalo. 


The Buffalo Credit Men’s Association held its regular meeting at 
the Lafayette Hotel, April roth. The meeting and dinner had been well 
advertised among the members, and a large attendance was the result. 

The speakers at the dinner were: A. H. Bowen, who, from his 
long experience as an insurance adjuster, gave much valuable advice con- 
cerning the placing of fire insurance, and gave some idea of what care- 
lessly placed fire insurance has cost the business man in money and cred- 
its; James O. Monroe, who made a hit as a reconteur; former mayor 
Edgar B. Jewett, and Harlan Brush, of Ohio, former Consul to Milan. 

The excellent program was arranged by Wm. A. Joyce, who had 
charge of the entertainment features for the meeting. 

Several important business matters came up, notably the refusal of 
Mr. Burt, who has served the Association during five successive terms as. 
its president, to accept another nomination. This refusal came unexpect- 
edly to the members, who made a vigorous attempt to press Mr. Burt into 
the acceptance of another term, but he held firmly to his position. 

Two tickets were then placed in nomination to be voted upon at the 
next monthly meeting. 

The Association passed a resolution in favor of the bill now pending 
before the legislature of New York, which provides for the filing of chat- 
tel mortgages in the office of the County Clerk instead of the Town Clerk. 

Resolutions were also passed favoring Senator Davis’ Bulk Sales 
Bill, which is progressing favorably in the legislature. 

The naming of seven delegates to the annual convention of the 
National Association, to be held in Chicago, in June, was postponed until 
the next meeting. ; 

A large part of the evening was devoted to speeches, toasting Harry 
W. Crabbs, one of the most popular members of the Association. Mr. 
Crabbs is leaving Buffalo to take a position with the Van de Boe Hager 
Company. “Shall Harry Be Forgot?”—adapted to “Auld Lang Syne,” 
—was sung lustily by all the members. 


-Should one good fellow be forgot, 
Because he’s westward bound? 
With one accord we say, “Sure not! 
Where will his like be found?” 
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CHORUS. 


For auld lang syne, my dear, 
For auld lang syne; 

We'll tak’ a cup o’ kindness yet 
For auld lang syne. 


Here’s to our good friend, Harry Crabbs— 
He is a friend for fair; 

When he’s in Cleveland, we’ll keep tabs 
On what he does up there. 


CHORUS. 


Good luck in Cleveland ev’ry day— 
Good luck in all you do! 

From Buffalo’s‘teachings never stray— 
We've got our eyes on you! 


Mr. Crabbs eloquently told his fellows in the Association how sorry 
he was to break away from them, and then the good-bye song was 
repeated. 


Chicago. 

The Chicago Credit Men’s Association held its regular monthly 
meeting at the Mid-Day Club, April roth. There was a large attend- 
ance. The principal speaker was John M. Glenn, Secretary of the 
Illinois Manufacturers’ Association, who spoke on “The Relation of 
the Shipper to the Carrier.” Mr. Glenn, in referring to the terminal 
charges imposed by certain railroads entering Chicago, stated that 
these roads were in no small degree retarding the development of 
Chicago and its industries. It was Mr. Glenn’s belief that there was _ 
a remedy for this oppression, and it was to be found in the people’s 
representatives, the Mayor and members of the City Council. As 
these officials were constantly being asked for favors by the railroads, 
it would not take long for them to bring the railroads to fair terms. 

The Rev. L. D. Case, pastor of St. Paul’s Universalist Church, 
also spoke earnestly on the need of righteousness in business life and 
an appreciation of the dignity of labor. A man may be building 
character in his work, whatever may be its nature, whether in the 
humblest or most exalted position. 

George R. Peck, general counsel for the Chicago, Milwaukee & 
St. Paul Railway Company, was also to have spoken, but was pre- 
vented by a sudden call to New York. 


Cleveland. 

The Cleveland Association of Credit Men held its regular monthly 
meeting and banquet, April 11th, at Hollenden Hotel, 161 members 
attending. 

Chairman Floyd D. Shook, of the Membership Committee, pre- 
sented the names of fourteen new members, which brings the Cleve- 
land membership to 557. Mr. Shook created enthusiasm by reading 
a telegram from the New York office, which showed how closely 
Cleveland was following New York, where the Association has 633 
members. 

A motion was carried giving power to the President to appoint 
a nominating committee who should select sixty names from which 
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delegates to the National Convention shall be elected by ballots sent 
through the mails. 

Treasurer Fred E. Pile made a financial report, which showed 
a balance of $1,162.26 on hand. 

A. J. Gaehr, Chairman of the Legislative Committee, talked 
briefly on the position of non-resident corporations doing business 
in Pennsylvania. 

Col. J. J. Sullivan, the first president of the Cleveland Associa- 
tion, and President of the Central National Bank, then made an 
address on “Money, Banking and Credit.” Mr. Sullivan, in opening 
his address, recalled the meeting held eight years ago when a few 
came together to form a credit men’s organization, from which in- 
significant beginning—with poorly defined ideas of procedure—a 
powerful organization has sprung, exercising an influence over the 
commercial and industrial world surpassing the expectations of the 
ardent advocates of the Association. One reform after another has 
been inaugurated, until the Association has reduced to a fine system 
the adjustment of the affairs of insolvent business houses. The Ad- 
justment Bureau is so intelligently and wisely conducted that it com- 
mends itself to business men everywhere. 

Mr. Sullivan firmly held the interest of his audience through an 
intensely interesting unfolding of the history of money and of the 
beginning of the banking business. 

D. E. Green, Esq., and John A. Chamberlin, Esq., spoke upon 
exemption statutes, the former treating the statutes in general, and 
showing how the differences in the laws for various States is accounted 
for by the occupations mainly followed in this and that part of the 
country, and the latter discussing the antiquated and abstruse exemp- 
tion laws in Ohio framed when the people of Ohio were engaged 
almost solely in agricultural pursuits. 

Thos. P. Robbins, Vice-President of the National Association, 
and Chairman of the Committee on the Revision of the Constitution 
and By-Laws, spoke of the proposed revision which will be brought 
up at the next convention. 

Jacob Furth, of the American Credit Indemnity Co., was called 
upon to address the Association before leaving Cleveland to take 
up his work in St. Louis. 






















































































































Columbus. 


Eighty-five members and guests attended the monthly meeting 
and dinner given by the Columbus Credit Men’s Association at the 
Northern Hotel, April roth. 

This meeting had been in charge of a special committee, of which 
H. B: Hutchinson was chairman, and as is usually the case, the chair- 
man of the committee was the committee. Mr. Hutchinson, with 
the aid of Buffalo and Philadelphia manuscripts, had collaborated a four 
act drama, entitled “Bing of Bingville,” the program of which 
is printed below. The play was elaborately staged, the committee 
having fitted up an L of the dining-room to represent the private office 
of Mr. Merchant. It was as elegant and attractive an office as one 
wishes to see—telephones, filing cases, ledgers, credit files, customers, 
tables, chairs, etc., complete. The remainder of the program speaks 
for itself. There was a large amount of local color woven in, and it 
is safe to say that no show in town that night had an audience half 
so well pleased as that witnessing “Bing of Bingville.” 

Preceding the show, a business meeting was held, at which V. 


252 

































































T. Hills, vice-president of the Association, gracefully presided, and 
S. A. Headley acted as assistant to the secretary in charge of the 
meeting. Several communications from the national and affiliated 
offices were read, a committee was appointed to report concerning 
mercantile agency work, and a brief report was made of the work 
accomplished by the National Legislative Committee. 

The Chairman of the Membership Committee reported seventeen 
new applications for membership, and stated that they expected to 
have the membership increased to 200 before the next convention. 
Announcement concerning the convention at Chicago was made, and 
delegates will be selected at the May meeting. 


BING OF BINGVILLE. 
I15—STARS—I5 
The Planetary System pales before this Constellation. 

Festivities will eventuate at approximately 8:00 o’clock. We say 
“approximately” to allow for emergencies in seating the vast audience 
sure to assemble to enjoy the greatest galaxy of dramatic talent ever 
gathered together in this or any other State. 

Carriages may be ordered between 9:30 P. M. and 1:00 A. M. 

A four act Drama (? !) illustrating the working of the Adjustment 
Bureau. 
Time—Midsummer. Place—The Private Office of Mr. A. Merchant, 
a business man, Columbus, Ohio. 


Act I. 
Investigation—Office incidents. You have all been there. 


Act I.—Scene 2. 


(Several hours later—about 5.30 P. M.) Interchange Cabinet or | 
Adjustment Bureau not needed in this scene. 


Act II. 

(One day later.) Discussion—Local Creditors’ Meeting. Action 
decided on. 

Act III. 

(Three days later.) General Creditors’ Meeting. The Adijust- 
ment Bureau gets busy. Questions asked and some answered. Mr. 
Bing explains how it was. 

Act IV. 
(Twelve months later.) All’s well that ends well. 


Cast. 
Mr. Bing, Merchant of Bingville, Ohio Mr. W. G. Benham 
Mr. A. Merchant, a Business Man Mr. H. B. Hutchinson 
Mr. W. G. Benson, Mgr. Adjustment Bureau Mr. B. G. Watson 
Mr. Z. Creditman, Credit Man to Mr. A. Merchant..M. L. V. Nippert 
Mr. C. Buggyman, Pres. Credit Men’s Ass’n Mr. O. H. Perry 


THE CREDITORS. 
Mr. V. Nervousman 
Mr. Jones, of Jones, Smith & Co., Cinn 
Mr. Jobberman 
Mr. Bootman . J. C. Pancake 
Mr. Goodsman Mr. A. W. Hershey 
Mr. E. J. Vaughan 










































































































































































Mr. Green Bagman, Attorney representing Creditors ..Mr. F. H. Thorpe 
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Detroit. 


THe FOLLOWING IS THE LATEST BULLETIN OF THE DetTROIT CREDIT 
MEn’s ASSOCIATION. 


The last Tuesday in the month seems to come very quickly on 
the heels of its March predecessor. The evening of April 3oth is 
the time for the next monthly meeting. Our permanent home, the 
Stevens Building (Corner Grand River and Washington Avenues, top 
floor), is the place. In addition to the many business matters which 
must be cared for, such a program as you will not care to miss is the 
offering. Please tell Secretary Campbell promptly, on the enclosed 
card, that you will be present. The supper tickets (to be procured 
from the Secretary just prior to the “delivery of the goods’), will be 
75 cents. This is invoice cost, with no running expenses included. 
Naturally we must sell a good many to show a profit. 

If printers ink were not so expensive there are many things which 
might properly be said in these Bulletins which a “lean purse” precludes. 

I dislike to pass over without notice the interesting and diversified 
program of the March meeting. The Mayor made a most favorable 
impression—a sincere, plain talk, well calculated to please our Associa- 
tion. Congressman Denby, too, was forceful, and his talk on that “Far 
East” which, year by year, is swiftly moving into the center of things, 
was interesting and valuable. If you did not hear Mr. Slocum tell of his 
home country, Australia, you missed a little talk which was odd, enter- 
taining and instructive. Wasn’t it? 

Now as to the program for the coming meeting—everyone has 
heard about Mr. John C. White, of Chicago. He is doubtless the ablest 
platform exponent of the Single Tax now before the public. Despite 
the power and the universality of the opposition to maintaining Govern- 
ment as entirely as may prove feasible by a tax on land values (irrespec- 
tive of improvements, which are not to be taxed at all) this movement 
grows in strength and stature. 

The opportunity presenting itself to your Entertainment Committee 
to secure Mr. White for this meeting, it seemed too good (though expen- 
sive) to overlook. 

From a variety of lectures on legal, literary and sociological subjects, 
the committee has asked Mr. White to speak on “Henry George and 
his Doctrine,” believing, as some of them put it, that “We might as 
well know the worst about this insidious business right off !” 

Our members are urged to prepare questions covering any part. of 
the theory of the Single Tax which seems to. them difficult to under- 
stand-or impractical or unjust. Mr. White is felicitous and: lucid in 
answering such questions. We think ourselves happy in the chance. to 
hear him. ' 

The other speaker who will address this meeting is Mr. Fred R. 
Hathaway of Saginaw,—General Manager for the Beet Sugar Industries 
in Michigan. Mr. Hathaway has traveled extensively in the Philippines 
and in Japan. The observations of a cultured gentleman journeying 
through countries which the “logic of events” constantly force upon our 
thought, will be of moment and of great interest. The title of his 
talk is “The Asiatic Sentry Boxes.” 
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It is suggested that the April and May meetings are likely to prove 


of such general interest that members having friends whom they 


might like to ask to attend one of our gatherings be urged to bring 
them to both these meetings. : 

On April 4th a committee of eight, including the general managers 
of two of the three leading Mercantile Agencies, appeared before the 
House Judiciary Committee in Lansing to urge that this Committee 
endorse a bill providing for the registration of Chattel Mortgages in 
County Seats (instead of Townships as now) and a bill compelling the 
registration of individual responsibility where business is conducted 
under a trade name. 

As there are some 1200 township clerks in Michigan and but 
eighty-three county registers, the gain in publicity for documents which 
are intended to be made public, is apparent. Again, if you sell “The 
Famous” or “The Union” or “The Blue Front,” you have a right to 
know whose money is back of these “fronts.” 

A bill legalizing business partnerships between husband and wife 
was also urged, and a protest was entered against the proposal to 
repeal the Bulk Sales Law. 


It is too soon to expect tangible results in these matters, but we 
have strong “hopes.” 

The service of our members, Mr. Wade Millis and Mr. Adolph 
Sloman, were invaluable to this Association in handling the legal phases 
of these bills, and their courtesy and ability is duly appreciated. Hearty 
thanks are also tendered to Mr. Jos. M. Weiss, one of our represen- 
tatives in the House. He did everything possible to make our efforts 
effective. 

The Executive Board at its last meeting closed a one year lease 
with the Employers’ Association and the Builders’ Association for the 
use of their rooms in the Stevens Building. This secures to us the last 


Tuesday of the month regularly. It gives our Association a most com- . 


fortable and appropriate setting. Let us hatch out a larger success and a 
greater usefulness. 

The good work of the Membership Committee still continues. Fif- 
teen new names were added at the last meeting, and six have joined since, 
as per list below. Total membership is 165, and we hope for ten more 
prior to the 30th inst. 

Chicago is preparing a big time for the Credit Men, whether they 
are delegates to the June Convention or visitors. Efforts are being made 
to secure reduced fare, and it is urged that everyone who can find any 


excuse for going to Chicago in June arrange to be there at the time of 
this Convention. 


Duluth. 

The Jobbers’ Credit Association held a very successful meeting 
at Superior, Wis., April 25th. 

After dinner and a brief period devoted to business, President 
W. B. Cross introduced the speakers of the evening, W. I. Prince, 
cashier of the City National Bank, Duluth, who spoke entertainingly 
on “Credits and the Credit Man from the Banker's ‘Standpoint”; B. 
W. How, a member of the Credit Codperation Committee of the 
National Association; F. X. Gravel, special salesman for F. A. 
Patrick & Co., Duluth; H. T. Fowler, President of the Union Com- 


mercial & Savings Bank, Superior; and E. A. Tessman, of E. A. 
Tessman Co., Duluth. 
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Fort Worth. 

At the annual meeting of the Fort Worth Association of Credit 
Men, held in March, it was decided to hold a meeting each month, 
preceded by a dinner, at one of the leading hotels. 

The first monthly meeting was held in the private dining-room 
of Worth Hotel, April 5th. Covers were laid for twenty-five, and 
an enthusiastic assemblage gathered around the table. Several mem- 
bers from the Dallas Association came as guests. 

President T, E. Blanchard, through whose efforts the adoption 
of the plan for the monthly meetings and the success of the first 
dinner was largely due, called the Association to order, and told 
briefly of the object of these meetings, and of the good he hoped 
they would accomplish. 

After transacting some routine business, A. P. Foute, of Fort 

Worth, one of the National Directors, read a letter from the National 
Secretary-Treasurer, relative to the payment of dues by delinquent 
members, and urging some action. The matter was discussed by 
Mr. Foute and other members, and a committee was appointed to 
interest members in keeping up their dues, and to collect into the 
treasury all dues in arrears. 
; Mr. Foute then delivered an address on “The Association of 
Credit Men; Its Possibilities and the Advantages of being a Mem- 
ber.” Mr. Foute’s address was earnest and thoughtful, showing a 
wide study of conditions existing in both the local and national asso- 
ciations. At its conclusion, much enthusiasm was shown, several 
members pledging themselves to attend the meetings regularly and 
to do what was in their power to arouse interest in the Association 
and secure new members. 

Judge George:W. Armstrong, of Fort Worth, president of the 
Stock Yards National Bank, followed Mr. Foute with a talk on “The 
Relations of the Banker and the Merchant.” It was an able presen- 
tation of the subject. 

W. P. Peter, manager of the Dallas Adjustment Bureau, next 
spoke on “The Adjustment Bureau as an Auxiliary to the Association 
of Credit Men and the Advantages of Codperation in Adjustment.” 
Mr. Peter cited some interesting cases to illustrate the workings of 
the Bureau, and a number. of instances in which debtors had been 
convicted of fraud through the efforts and watchfulness of the Bureau. 
He spoke also. of the hard fight in the Legislature of this State to 
pass the bulk sales law, and of its final defeat, after a majority in both 
houses had been pledged to its support. 

Informal remarks were made by Mr. Howard, of Mt. Vernon, 
Illinois; Mr, .Deshon, of New York, and Mr. S. J. Hay, of Dallas. 


Minneapolis. 

The Minneapolis Credit Men’s Association held its monthly 
meeting at Hotel Nicollet, April 17th. J. H. Hiscock presided over 
the meeting and banquet, with about thirty members present. 

The principal matter which came up for discussion was the bulk 
sales law, which there is an attempt in some quarters to amend. 
The present law makes the disposal of his stock in bulk by a retail 
merchant without first notifying his creditors presumptive evidence 
of fraud, and the Supreme Court has held the law as constitutional. 
The proposed amendment now being considered before the Legis- 
_lature of Minnesota would, if passed, make the attempt to effect a 
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bulk sale fraudulent in itself. After discussion, the Association 
decided to oppose the amendment, since the law as it stood was 
effective, and had stood the test of constitutionality. 

A resolution expressing the sorrow of the Association in the loss 
of J. F. Chesbro, manager of the R. G. Dun & Co.’s agency, and con- 
doling with his family and friends, was passed, and it was voted to 
send a copy thereof to the family of the deceased. 


New York. 


The annual banquet and spring meeting of the New York Credit 
Men’s Association, held April 17th, at Hotel Savoy, was a marked success, 
and the Committee on Arrangements merits much praise. 

There was the largest attendance the Association has ever had at its 
banquets. Just before the assembly was seated, a flash-light photograph 
was made and proofs were passed around shortly after. Aside from the 
speeches, the Entertainment Committee arranged that the members them- 
selves provide the music of the evening by having the orchestra accom- 
pany them in the choruses of all the popular songs of the day. The words 
were printed on cards and distributed at every man’s plate. This proved 
a great success. William Crane Andrews, a member of the Associa- 
tion, sang several selections and secured hearty applause. 

President W. S. Armstrong was toastmaster, and during the evening 
called the attention of those present to the bill which the Association had . 
had introduced into the State legislature, which, if passed, would compel 
the filing of chattel mortgages at county seats, instead of at every little 
town throughout the State. He asked for the co-operation of every mem- 
ber in its passage. 

Mr. Armstrong introduced the speakers, all of whom held firmly the 
interest of their audience. Three of the speakers were members of the 
State legislature, Sherman Moreland, the majority leader of the Assembly , 
Warren I. Lee and John Lord O’Brian, beside Frederick W. Hinrichs’ and 
the Rev. James E. Freeman. 

Mr. Moreland talked about the “Public Servant and the Public Ser- 
vice,” and Mr. Hinrichs’ subject was “Old-Fashioned Business Morality.” 
He expressed regret that there seemed to be a growing disposition on the 
part of buyers that their favor must be bought. Nothing could be more 
demoralizing to commercial transactions than this form of dishonesty. 

Mr. Lee spoke on “Legislative Doings,” and Mr. O’Brian, on “The 
Advantage of the Business Man Interesting Himself in Legislative Mat- 
ters.” He brought out forcefully the important part wielded to-day by 
the people in ruling themselves, a condition never before approached in a 
large way. He said this condition has made great progress within a few 
years, so that now, government comes sharply back to the people. He 
argued that, with this condition existing, it was of the utmost import- 
ance that those who should naturally guide government, namely, the busi- 
ness men, should throw themselves with energy into this work, because, 
after all, government is almost solely a business, proposition. 

The Rev. James E. Freeman spoke on “The Necessity of the Church 
and Business Going Hand in Hand.” He said, “Take religion out of busi- 
ness and commercial chaos would ensue. Take business out of religion 
and ecclesiastical anarchy and disorder would follow. The church is the 
bulwark of trade. Destroy it and you destroy with the same blow the 
counting house, the banking institution, the stock exchange and all the 
great business concerns on our great thoroughfare.” : 

The guests at the dinner included O. G. Fessenden, President of the 
National Association and Chas. E. Meek, its Secretary ; Harry New, Pres- 
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ident of the Cleveland Association; Eugene S. Elkus, a member of the 
San Francisco Association and Chairman of the Committee of the - 
National Association on Credit Department Methods; Julius Henry 


Cohen of New York and the Rev. William F. Taylor of East Orange, 
N. J. 














Philadelphia. 


President Charles G. Rapp presided over a largely attended dinner 
of the Philadelphia Credit Men’s Association given at Hotel Walton, 
April 23d. 

Secretary S. W. Severson stated that a new membership list of the 
National Association was being prepared and it was expected to com- 
plete the list and have it ready for publication July Ist. As chairman of 
the Membership Committee, he reported that the Association had now 
reached 501 members—33 new members having been received since the 
January meeting. In this connection Mr. Helmbold read a sort of honor 
roll, the names being in the order of securing the largest number of 
applications for membership: Thomas Stinson, S. W. Severson, A. W. 
Pickford, C. F. Shoemaker, F. G. Helmbold, A. S. Hottle, W. Cole, H. 
C. Knight, C. L. Besselievre, Simon Kirschbaum, George W. Bernstein, 
Thomas J. Budd, Joseph G. Truitt, Jr., and Robert Dorman. 

Mr. Shoemaker, chairman of the legislative committee, made a very 
interesting report on the scrutiny exercised by that committee toward 
the large mass of bills affecting the commercial interests before the 
Pennsylvania Legislature. 

One bill of which the Association requests enactment is that requiring 
the registration of the true names of the individual members, before pro- 
thonotaries, of firms whose firm names do not contain any one of these 
names, such a law now operating in New York and New Jersey. Mr. 
Shoemaker stated that the Secretary and Treasurer of the National 
Association had informed him that those States found that law most 
advantageous, because it prevents swindlers from using the names of 
reliable firms, changing merely an initial, thus deceiving credit men. 
This bill is out of committee and has passed the second reading. Mr. 
Shoemaker requested that each member appeal to the Chairman of the 
Legislative Committee in Harrisburg for its passage and said that a 
flood of letters directed to him would be most advantageous in influencing 
its. passage. 

The Association is favorable to the repeal of the present mercantile 
tax law. 

The corporation tax bill has gone through the Legislature, but it 
may be stopped before it becomes a law. The State does not need the 
money and it is an outrage to extort this from manufacturing firms. 

President Rapp then stated that David S. Ludlum had just returned 
from the South. Mr. Ludlum is the clairman of the local adjustment 
bureau and Chairman of the National Adjustment Bureau Committee. 

Mr. Ludlum said that the Adjustment Bureau stood for a square 
deal, both for the honest debtors as well as the dishonest, and that the 
bureau stood for the conservation of the debtors’ estates. He said he 
really believed that fifty per cent. of failing merchants can be saved, 
and that the fraudulent debtors are not numerous. He appealed for the 
support of the members, and requested them to send their claims to the 
bureau, and that if expense is involved a charge will be made, and if 
no expense, the total dividend will be sent. 

A resolution to raise the membership dues from $10 to $15 was 
passed unanimously, and President Rapp received applause when he 
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suggested to the Convention Committee that the number of delegates 
to the coming National Convention be raised from 10 to 20, as this 
increase in the treasury would enable them to send that number. 

Then followed the address of M. M. Swaab, Jr., whose topic was 
“Advertising.” His speech was vigorously applauded and he evoked con- 
siderable merriment by his anecdotes illustrating the points in his dis- 
course. 


Pittsburgh. 


On April Ist, the Pittsburgh Association of Credti Men gave a dinner 
to which the members were asked to bring their wives, daughters, or 
sisters. The members responded heartily so that a large number of the 
gentler sex was present. 

To make the affair more informal, dinner was served at round tables 
instead of as usual at long tables. During dinner music was furnished by 
an orchestra. 

All business was omitted except the report of the nominating com- 
mittee. The entertainment was furnished by Mrs. Enoch Rauh, wife of 
the Second Vice-President of the Association; Mrs. Virginia Yeamans, 
recently of the Richmond (Va.) Conservatory of Music and Miss Lucille 
H. Roessing, one of the leading sopranos of Pittsburgh. 

Mrs. Rauh two years ago had read for the Association, and her wel- 
come at the time was so marked that in a clever impromptu speech she said . 
she feared she was being over-credited, but that she understood credit 
men did sometimes make that mistake. 

Mrs. Yeamans proved herself a reader of no ordinary ability. Her 
rich tones and magnetic manner held her audience completely, their appre- 
ciation being shown by repeated encores. 

Miss Roessing earned the applause which rewarded her highly artis- 
tic singing. She responded to several encores. 

The report of the Nominating Committee for officers to be elected 
in May was as follows: President, W. A. Given; First Vice-President, 
A. R. Darragh; Second Vice-President, Enoch Rauh; Third Vice-Presi- 
dent, Geo. W. Ryan; Treasurer, Cyrus Lewis. 

The above, together with the following, are to constitute the Execu- 
tive Committee: G. B. Hill, D. C. Shaw, H. P. Howell, Frank E. Freese, 
S. C. Knode and A. D. Sallee. 

The Chairman of the Nominating Committee stated that Mr. Given 
had been nominated against his wishes which he strongly expressed in a 
letter to the Committee ; but they believed it to be for the good of the Asso- 
ciation that he serve another year. 

The members and all present expressed themselves as highly pleased 
with the success of the meeting, and hoped that similar meetings might be 
held in the future. 


The annual meeting of the Pittsburgh Association of Credit Men 
was held, May Ist, at the Union Club. The election of officers for 
the ensuing year took place, also of delegates to the Chicago conven- 
tion. W. A. Given was for the seventh time elected President of the 
Association. W. L. Danahey, the retiring Secretary, was presented with 
a beautiful French clock as a testimonial of the esteem in which he is 
held by the members, and in recognition of his enthusiastic and effec- 
tive work for the Association. He was made an honorary member 
of the Executive Board for the ensuing year. 

A resolution was passed commending the Capitol Investigating 
Committee for its work in unearthing fraud and graft in connection 
with the construction of the Harriskurg Capitol, and pledging the 
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support of the Association to the Committee in bringing offenders 
to justice. 

President Given then presented an address, summing up the work 
of the Pittsburgh Association for the year. In his report was brought 
out the influence exerted by the local Association to have revised 
the Constitution and By-Laws of the National Association in order 
to adapt them to an organization which has grown into a membership 
in the thousands. 

He appealed for fuller cooperation in the Adjustment Bureau, 
which has proved in the past year its ability to serve members to 
marked advantage. The local bureau handled during the year fifty 
accounts, with liabilities of over $1,000,000, and assets of over $700,000, 
and gave large percentage of returns to creditors. He urged that 
the highest efficiency can only be reached when members become 
accustomed to place with one consent their interests in the care of 
the bureau, which has proved its right to every confidence. 

Mr. Given referred to the excellent work of the Membership 
Committee under Chairman Sallee, which has brought the Associa- 
tion an increase of 52 members during the year, thus giving the Asso- 
ciation 352 members. 

In referring to the work of the Fire Insurance Committee, Mr. 
Given pointed out the great saving which has been made to members 
by preventing the increase of insurance rates in Pittsburgh. He 
showed the activity of the Legislative Committee in the endeavor to 
make it more difficult to appeal cases from the decision of municipal 
courts, by permitting no appeal of such cases except direct to the 
Supreme Court. He referred to the work of the Business Literature 
Committee in preparing each month a bulletin leaflet to keep all 
members, particularly those who are absent from meetings, posted 
regarding Association doings. 

Mr. Given spoke of the success which had attended the regular 
meetings, and advised that a new committee be entrusted each month 
with the duty of providing the entertainment for them. 


Rochester. 


The Rochester Credit Men’s Association held its April meeting 
on the fourth of the month at the Chamber of Commerce. Arthur 
Robinson, local manager of the American Credit Indemnity Company, 
was the speaker, and his subject was “Credit Insurance.” 

Mr. Robinson said in part: “Credit insurance is the result of the 
process of evolution that is going on in the business world. In the 
days of the fathers of the older of my hearers it would have been 
impossible for the wildest imagination to picture the volume of busi- 
ness that is transacted to-day, or to conceive of the rapidity with 
which business is transacted through the new methods which neces- 
sity has created. 

“One of the most important innovations came with the establish- 
ment, more than fifty years ago, of the system known as the mercan- 
tile agency. A rating and report on any concern by one of the stand- 
ard mercantile agencies is to-day a letter of credit in any of the large 
markets, and nothing has contributed more to the facility with which 
large transactions are daily consummated than the confidence which 
is had in these ratings. 

“However, the ease with which a well-rated concern could buy 
in every market, suggested to careful business men the possibility of 
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great danger that well-rated concerns might be tempted into purchas- 
ing beyond their means. In other words, no matter how accurately 
the credit man might limit the line of credit to the resources of the 
customer, there was always the possibility that the same or greater 
credit had not or would not be extended by others. This was so 
universally recognized that various methods were devised as checks 
against over-trading. The interchange among those in the same lines 
of the amount of sales to a designated customer is one of these devices. 
It was evident that a merchant who parted with his goods on his faith 
in the accuracy of a rating should be indemnified in case of loss 
through the insolvency of the debtor; that some protection should 
be evolved against the depletion of capital through bad debts where 
reasonable prudence had been used in extending credit. 

“Credit insurance in the beginning was like all new departures 
in every line. It began to walk in this new field of insurance, very 
carefully feeling its way, and its first policies, compared with those 
issued to-day, were very limited in scope. With increased experience, 
the policy has been broadened and liberalized from time to time, till 
to-day it covers every known form of insolvency, and the language 
of the policy is clear, concise and positive, with every clause free from 
ambiguity and unmistakable in its language. 

“The first policies covered only insolvency on rated concerns 
having either the first or second credit rating. The policy to-day 
covers all customers. Those having either a first or second credit 
rating are coveréd in full to the limit of the capital and credit rating 
of each customer, while all others are covered for an agreed and speci- 
fied portion of the debt. 

“Credit indemnity limits the annual risk of loss through insol- 
vency of customers to a normal amount, and reimburses in cash for 
any loss in excess of that amount, provided the losses and the sales 
on which they were sustained were in accordance with the terms 
and limitations of the policy. In a word, it eliminates risk of exces- 
sive loss from credits. The mercantile agency furnishes information 
as to the financial strength and reliability of customers; credit indem- 
nity protects from loss the firm that transacts its business and extends 
credit in accordance with that information. The credit man who uses 
the agency to guide him in passing on his credits needs a policy of 
credit indemnity. He is then on sure ground, and .the limit of lia- 
bility on each rating is an infallible guide to him as to the limit of 
the credit he can afford to give in each case. To the extent of the 
limit of the bond, no loss can .be suffered should the debtor become 
insolvent. 

“In taking a policy of credit indemnity it is important not to 
figure on protection against possible happenings, but against those 
which you do not expect will happen. In this way alone are you pro- 
tected when the unexpected failure comes. The concern that to save 
on the amount of premium takes a small bond with a small amount 
of coverage on any one failure, discovers its error when the unex- 
pected large loss comes. It is better to have the largest coverage 
you can get and not need it, than to need it and not have it. It puts 
a credit business on a practically cash basis, and it relieves the feel- 
ing of apprehension and uncertainty incident to the transaction of 
every credit business. Bankers and other dispensers of credit require 
fire insurance to prevent loss on goods in the possession of those to 
whom credit is given. Statistics show that losses by failure exceed 
considerably losses by fire in the United States. Why should the 
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merchant not demand that his goods,,which are in the hands of his 
debtors, and payment for which is, to put it euphemistically, deferred, 
be covered by insurance against an evil as much more potent than that 
guarded against by fire insurance? - 
“Credit insurance, in the estimation of many successful business 
men, is the credit man’s best friend. It aids him in keeping his Icsses 
down to a normal amount, and when they exceed that amount, makes 
good such losses.” 


St. Joseph. 


The quarterly meeting of the St. Joseph Credit Men’s Asso- 
ciation was held at the Hotel Metropole, April 11th. Nearly every 
member was either present or was represented. 

C. S. Dickey, Chairman, presented a report for the Adjustment 
Bureau Committee. The Bureau was organized last year, and in 
addition to handling the cases reported, it has represented individual 
creditors in a number of instances in which they did not have actual 
charge or management of the failure. Chairman Dickey reported 
upon eight cases adjusted by the Bureau, in which the creditors 
received from forty to one hundred cents on the dollar. So satisfac- 
tory was the work of the Bureau during its first year that the Com- 
mittee believed that the success of the Bureau was assured. Members 
of the Association were urged to join and encourage it in its good 
work of making economic adjustments. 

Mr. Jones, Chairman of the Legislative Committee, made a report 
upon the part taken by the Association in conjunction with other 
Associations in the State in promoting the Bulk Sales Law before the 
Missouri Legislature. Mr. Jones expressed keen regrets that after 
so much hard work failure to pass the bill must be reported, but the 
other Associations promised to co-operate to try again at the next 
session. The report of the success attending the Credit Men’s Associations 
of Nebraska in getting through a like law for that State was received 
with applause. : 

After the business meeting dinner was served in the dining hall 
of the Hotel Metropole. Tasteful decoration, the brilliant lighting of the 
hall, and good music made the occasion most pleasant. 

After dinner had been served, President C. R. Bernard presented the 
speakers, ex-Congressman Frank B. Fulkerson, of St. Joseph, and Mr. 
Ewing Herbert, editor of the Brown County World, of Hiawatha, Kan. 

Mr. Fulkerson, who recently visited the Isthmus, told of the 
construction of the Panama Canal, beginning with the earliest his- 
tory of the movement, and concluding with an interesting account of 
the work as he saw it. 

Referring to the improvement of our Western waterways, he 
said in part: “Boats must be operated on the Missouri River if the 
people of this section expect to derive the maximum benefits from the 
opening of the canal. The policy of the government now is, not to 
appropriate large sums for the improvement of a waterway unless 
it can be shown that there is need for the appropriation. Without 
a boat line on the Missouri we cannot show that there is any need 
for rendering it more navigable. We had a hard time to get what 
we did for the Missouri River at the recent session of Congress. We 
were given $150,000 for the river between St. Louis and Kansas City, 
$150,000 between Kansas City and Sioux Falls, and $50,000 for the 


iver above that city. 
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“We may not get as much next time unless there is a boat line 
‘in operation. This question of establishing boat lines on the Missouri 
River is of vast importance to the commercial interests of the Middle 
West. With a boat line established barges could be loaded at St. 
Joseph, floated to New Orleans, and their cargoes transferred to 
steamers bound for every port. The cheapness of water transporta- 
tion as compared to railroad transportation is too well known for 
me to dwell on. We are assured that the canal will be finished by 
1915, and the question of establishing boat lines on the Missouri 
River should receive early attention.” 

Mr: Herbert chose as his subject “The Simple Life” as applied 
to credit men. His address contained many splendid sentiments. 


St. Louis. 


The St. Louis Credit Men’s Association had a very successful meet- 
ing and dinner at the Missouri Athletic Club, April 11th, with 130 mem- 
bers present. - President Kentnor presided and introduced the guests and 
speakers of the evening. They were: C. H. Baldwin, manager St. Louis 
office of the Wilbur Mercantile Agency, subject, “Results and How to 
Obtain Them From the Mercantile Agencies” ; Frank W. Yale, manager 
Adjustment Bureau, Kansas City Association of Credit Men; C. Porter 
Johnson, Esq., subject, “The Legal Relations of Debtor and Creditor.” 

It was announced that the agitation commenced some three years 
ago by the St. Louis Credit Men’s Association to secure a reduction in 
the charges of local banks for collecting on checks drawn on out-of-town 
banks had at last been effective. The data and statistical matter gath- 
ered by the Association had been tellingly utilized by a committee of 
prominent merchants who had been led to take up the work. In the 
beginning of the agitation, the Clearing House Association declined to 
recognize a petition for reduction prepared under the auspices of the 
Association, although signed by over seven hundred houses, on the 
ground that the question was one to be taken up by the principals in busi- 
ness houses. The high collection rates, coupled with the emphatic refusal 
of the Clearing House Association to take notice of the petition, resulted 
in thousands of dollars in checks of country banks being sent by mer- 
chants direct to banks in other large markets, and to smaller local banks 
which offered to take the checks either at par or at greatly reduced rates. 
The result was that the banks began to feel that they were forced into 
action. 

The reduction is equivalent to about 20 per cent. of the existing rates 
and are effective from May 1, 1907. The rates on checks drawn on 
banks in two important States in St. Louis territory were reduced 60 
per cent., and the minimum rate, instead of being 15 cents on small 
checks, will, after that date, be 10 cents on checks above $10 and 5 cents 
will be the minimum on checks under $10. The privilege is given of 
adding together all items in the same city or town, which will be charged 
as one item, instead of charging each check separately as heretofore. 

There were thirteen new members admitted to the membership of 
the Association and nine new applications for membership in the pro- 
posed Adjustment Bureau were received. This makes a total of sixty- 
one names prepared to enroll in the Adjustment Bureau. 

With a view to increasing the membership of the Association the 
following plan has been adopted: At each meeting, the names of from 
25 to 50 eligible members are read and parties present are asked to vol- 
‘unteer to take one or several of these names and bring the applications to 
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merchant not demand that his goods,,which are in the hands of his 
debtors, and payment for which is, to put it euphemistically, deferred, 
be covered by insurance against an evil as much more potent than that 
guarded against by fire insurance? 

“Credit insurance, in the estimation of many successful business 
men, is the credit man’s best friend. It aids him in keeping his Icsses 
down to a normal amount, and when they exceed that amount, makes 
good such losses.” 


St. Joseph. 


The quarterly meeting of the St. Joseph Credit Men’s Asso- 
ciation was held at the Hotel Metropole, April 11th. Nearly every 
member was either present or was represented. 

C. S. Dickey, Chairman, presented a report for the Adjustment 
Bureau Committee. The Bureau was organized last year, and in 
addition to handling the cases reported, it has represented individual 
creditors in a number of instances in which they did not have actual 
charge or management of the failure. Chairman Dickey reported 
upon eight cases adjusted by the Bureau, in which the creditors 
received from forty to one hundred cents on the dollar. So satisfac- 
tory was the work of the Bureau during its first year that the Com- 
mittee believed that the success of the Bureau was assured. Members 
of the Association were urged to join and encourage it in its good 
work of making economic adjustments. 

Mr. Jones, Chairman of the Legislative Committee, made a report 
upon the part taken by the Association in conjunction with other 
Associations in the State in promoting the Bulk Sales Law before the 
Missouri Legislature. Mr. Jones expressed keen regrets that after 
so much hard work failure to pass the bill must be reported, but the 
other Associations promised to co-operate to try again at the next 
session. The report of the success attending the Credit Men’s Associations 
of Nebraska in getting through a like law for that State was received 
with applause. 

After the business meeting dinner was served in the dining hall 
of the Hotel Metropole. Tasteful decoration, the brilliant lighting of the 
hall, and good music made the occasion most pleasant. 

After dinner had been served, President C. R. Bernard presented the 
speakers, ex-Congressman Frank B. Fulkerson, of St. Joseph, and Mr. 
Ewing Herbert, editor of the Brown County World, of Hiawatha, Kan. 

Mr. Fulkerson, who recently visited the Isthmus, told of the 
construction of the Panama Canal, beginning with the earliest his- 
tory of the movement, and concluding with an interesting account of 
the work as he saw it. 

Referring to the improvement of our Western waterways, he 
said in part: “Boats must be operated on the Missouri River if the 
people of this section expect to derive the maximum benefits from the 
opening of the canal. The policy of the government now is, not to 
appropriate large sums for the improvement of a waterway unless 
it can be shown that there is need for the appropriation. Without 
a boat line on the Missouri we cannot show that there is any need 
for rendering it more navigable. We had a hard time to get what 
we did for the Missouri River at the recent session of Congress. We 
were given $150,000 for the river between St. Louis and Kansas City, 


$150,000 between Kansas City and Sioux Falls, and $50,000 for the 
river above that city. 
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“We may not get as much next time unless there is a boat line 
‘in operation. This question of establishing boat lines on the Missouri 
River is of vast importance to the commercial interests of the Middle 
West. With a boat line established barges could be loaded at St. 
Joseph, floated to New Orleans, and their cargoes transferred to 
steamers bound for every port. The cheapness of water transporta- 
tion as compared to railroad transportation is too well known for 
me to dwell on. We are assured that the canal will be finished by 
1915, and the question of establishing boat lines on the Missouri 
River should receive early attention.” 

Mr. Herbert chose as his subject “The Simple Life” as applied 
to credit men. His address contained many splendid sentiments. 


St. Louis. 


The St. Louis Credit Men’s Association had a very successful meet- 
ing and dinner at the Missouri Athletic Club, April 11th, with 130 mem- 
bers present. - President Kentnor presided and introduced the guests and 
speakers of the evening. They were: C. H. Baldwin, manager St. Louis 
office of the Wilbur Mercantile Agency, subject, “Results and How to 
Obtain Them From the Mercantile Agencies” ; Frank W. Yale, manager 
Adjustment Bureau, Kansas City Association of Credit Men; C. Porter 
Johnson, Esq., subject, “The Legal Relations of Debtor and Creditor.” 

-It was announced that the agitation commenced some three years 
ago by the St. Louis Credit Men’s Association to secure a reduction in 
the charges of local banks for collecting on checks drawn on out-of-town 
banks had at last been effective. The data and statistical matter gath- 
ered by the Association had been tellingly utilized by a committee of 
prominent merchants who had been led to take up the work. In the 
beginning of the agitation, the Clearing House Association declined to 
recognize a petition for reduction prepared under the auspices of the 
Association, although signed by over seven hundred houses, on the 
ground that the question was one to be taken up by the principals in busi- 
ness houses. The high collection rates, coupled with the emphatic refusal 
of the Clearing House Association to take notice of the petition, resulted 
in thousands of dollars in checks of country banks being sent by mer- 
chants direct to banks in other large markets, and to smaller local banks 
which offered to take the checks either at par or at greatly reduced rates. 
The result was that the banks began to feel that they were forced into 
action. 

The reduction is equivalent to about 20 per cent. of the existing rates 
and are effective from May 1, 1907. The rates on checks drawn on 
banks in two important States in St. Louis territory were reduced 60 
per cent., and the minimum rate, instead of being 15 cents on small 
checks, will, after that date, be 10 cents on checks above $10 and 5 cents 
will be the minimum on checks under $10. The privilege is given of 
adding together all items in the same city or town, which will be charged 
as one item, instead of charging each check separately as heretofore. 

There were thirteen new members admitted to the membership of 
the Association and nine new applications for membership in the pro- 
posed Adjustment Bureau were received. This makes a total of sixty- 
one names prepared to enroll in the Adjustment Bureau. 

With a view to increasing the membership of the Association the 
following plan has been adopted: At each meeting, the names of from 
25 to 50 eligible members are read and parties present are asked to vol- 
-unteer to take one or several of these names and bring the applications to 
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the following meeting.. This has resulted in an increase in the member- 
ship applications, and properly followed up should result finally in secur- 
ing nearly every available credit man in the city. 

Some fifty or more names have been sent to the National Secre- 
tary’s office with the request that a copy of the BULLETIN and other 
literature be mailed to each of these names regularly for a period. 

The Secretary read’a notice issued by the National office warning 
members against entering into contracts with concerns soliciting bad and 
‘doubtful accounts for: collection, without first communicating with that 
office and advising members never to pay fees in advance for services to 
be rendered in connection with such collections. 


Seattle. 


The regular monthly meeting of the Seattle Branch of the 
National Association of Credit Men was held March 26th in the 
Chamber of Commerce. 

On account of the unusual demands upon the treasury, it was 
determined, as a matter of economy, to omit the usual dinner; prob- 
ably, on this account, the attendance was small. 

Mr. Fred. T. Fischer, Chairman of the Legislative Committee, 
submitted his report, in which it was shown that of the two bills, 
introduced at the Washington Legislature, at its recently closed 
session, that relating to the use of fictitious names in the conduct 
of business was passed and became a law, and the other, referring 
to signed property statements, was defeated. Mr. Fischer, particu- 
larly, and the Legislative Committee, were highly praised for their 
work on this legislation. This is the first attempt on the part of 
the Seattle credit men to accomplish any legislation, and they feel 
gratified with the result. 

The 12th Annual Convention, to be held in Chicago in June, 
came up for discussion, and it is more than likely that delegates will 
be elected at the April meeting to attend this Convention. 





WANTS. 


FINANCIAL MANAGER AND CREDIT MAN—Wanted, by a capable and ener- 
getic man, who has acted as financial and credit manager for a large manu- 
facturing house selling to the dry goods trade, a similar position in which, if 
possible, a very extensive knowledge of trade conditions in the South and 

Southwest can be utilized. Unexceptional references will be furnished. 

Address F. W. L., care Chas. E. Meek, 41 Park Row, New York City. 


OFFICE AND FINANCIAL MAN—Wanted, by a man recently treasurer of a 


wholesale grocery house, for ten years engaged in that business and six years 
in the banking business, a position carrying financial responsibility. Corre- 
spondence by parties desiring such a man solicited. Address L. M., care Chas. 
E. Meek, 41 Park Row, New York City. 


WANTED—Position as credit or collection manager, by man of ability.and char- 
acter; 36 years of age. Has had ten years experience in law and mercantile 
agency business, five years in credits for wholesale grocery house. Has best 


of references. Address R., care of Chas. E. Meek, 41 Park Row, New York 
City. ‘ 
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CREDIT AND FINANCIAL MANAGER—A party who has had experience in 
making adjustments for ten years, and has been credit and financial’ manager 
for five years in a wholesale business, desires an opening as~tredit*man in 
which a knowledge of adjustment methods would be valuable. Address D. M.., 
care Chas. E. Meek, 41 Park Row, New York City. 


WANTED—Position as credit and office manager by a man ‘thoroughly experienced - 
in all departments of office work who can give the best of references. At one * 
time with a commercial agency and latterly with machinery supply house. 
Address F. B., care of Chas. E. Meek, 41 Park Row, New York City. 


WANTED—A $ position by a capable, energetic man, experienced in credits, ac- 
counting and auditing; 31 years of age.. Has had seven years’ experience 
with a western wholesale house. and eight years in banking business... Can 
furnish best of references as to character and ability Address Franklin, care 
of C. E. Meek, 41 Park Row, New York City. 


CREDIT AND FINANCIAL MAN—Wanted, by a man experienced in credits, 
collection and general office requirements and capable of assuming responsibil- 
ity, a position which offers a chance for advancement; Chicago or: farther 


East preferred. Address A. L., care Chas. E. Meek, 41 Park Row, New York 
City. 


SITUATION WANTED—By a strictly high grade young man, thoroughly familiar 
with all branches of office detail and modern up-to-date system; has a prac- 
tical knowledge of banking, real estate, mortgages, loans, law, and legal 
documents; purchasing on a wholesale basis, credits and collections; has had 
branch house management, and can handle voluminous correspondence. Clean 
business record of 20 years. Responsible position at present, but no chance 
for advancement. Best of references; $2,500 to start. Manufacturing busi- 


ness preferred. Address, “Opportunity,” care Chas. °E; Meek, 41° Park Row, 
New York, N. Y. °* 


STANDING COMMITTEES, 1907-1908. 


LEGISLATIVE COMMITTEE. W. .L.. Brown, Brown-Hurley Hardware Co., ‘ 


Benson G. Watson, ean, Union National 
Bank Bidg., Columbus, O. 

R. A. Porter, Goodall, Brown & Co., Birming- 
ham, Ala. 

C. W. Linthicum, Cooper-Cryer Co., Little 
Rock, Ark. 

ee: Se —onneees Baker Iron Works, Los An- 
geles, Cal. 


J. P, Haddock, Cook-Haddock Co., San Diego, 


ee Triest, Triest & Co., San Francisco, 


Es B. Root, Barteldes Seed Co., Datins Col. 


earson, The Jewell Belting . Co., 
"Wontorte Conn. 


E. N. Wead, Laflin & Rand Powder Co., 
Wilmington, Del. 


R. V. scovinaten. The Covington Co., Jackson- 
ville, Fla. 


W. A. Parker, Beck & Gregg Hdw. Co., At- 
lanta, Ga. 

", & Sg J. Rosenheim & Sons, Sa- 
vannah 

- L. Ash, 3 Kuh, Natham & Fischer Co., Chi- 
cago, 

menry A. effries Kingan & Co., Ltd., In- 
ianapolis, I 
A Robins, Ratcliff-Sanders Gro. Co., 
Tulsa, I. T. 


Des_Moines, Ia. ; 
Ere a Hansen Glass & Paint’ Co., Sioux - 


O. P. taylor Johnston-Larimer -D.- G. Co.,’* 
Wichite n. 

bee = Harbison & Gathright, -Louis- 
ville, 

C. ® Foster “Louisiana Tobacco Co.; New Or- 
eans, 

H. B. Crosby, A. H. Berry Shoe Co., Port- 
land, Me. 

Jas. R. “Thom — Johnson, Boyd & Co.; Bal- 
timore, 


Wm, = Morgan, 73 Tremont Bldg., Boston, 


Frank _ Hamburger, 135 Jefferson Avenue, 
Detroit, Mich. 


Lee * Hutchins Hppeltinn, Perkins .Drug Co., 
Grand d Rapids, M 


B. W. How, et Se tienen Co., Du- 
luth, Minn. 


Robert S. Kolliner, Kolliner Bros. & Newman, 
Stillwater, Minn. 
E. A. Young, St. Paul, Minn. 
Samuel Rothenberg, Marks-Rothenberg Co., 
eridian, Miss. 
Frank W. nee 770 Gibraltar Bldg., Kansas 


City 
Ss. Woulson "Saeation. Hundley D. G. Co., St. 
Joseph, Mo. 
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&, 5 ee rei. Sae:9- Dore er On. Me. 


Chis, E. Bechs, Beche Grain Co., Butte, Mont. 
J. Freak Barr, 507 Richards Block, Lincoln, 


J. H. heey F. P. Kirkendall & Co., Omaha, 
Chea. . Page, Page Belting Co., Concord, 


c. B American Oil & Supply Co., 
Neen. ~ 


WwW. B. Maddock, John Maddock & Sons, 
Trenton, N 


Cc. C. ee, Gross, Kelly & Co., Las Vegas, 
Maurice E. Preisch, Haines Lumber Co., Buf- 
M, E. Bannin, Converse, Stanton & Co., New 


Yo ota 
Geo. G. Ford, Lewis P. Ross, Rochester, N. Y. 
Chas. F. Polk, Polk & Calder Drug Co., Troy, 


J. J. No rman, Norman-Moir-Dalton Co., Win- 
ston- N. 


Nelson A. Burdick, Hall-Robertson Hdw. Co., 
weet 
ge Brown, Eagle White Lead Co., 


teeta = ; : 
ao Cleveland, O. e 
F, paddock, The Paddock-Overmyer Co., 


ed 
i G. “King, The John H. Fitch Co., Youngs- 
town 


Eugene Miller, Kerfoot, Miller & Co., Okla- 


homa Ci kla. 
W. B. Rosette, Lang & Co., Portland, Ore.. 
Jos. 5. Feet, Folwell Bros. & Co., el- 
F. a Tones, Allen Kirkpatrick & Co., Pitts- 


burgh, 


Cc. ., 5. *c. S. Sisson & Co., Providence, 


C. Tiedeman, Otto Tiedeman & Sons, 
Charleston, S. C. 


Jas. A. Cash, Trigg Candy Co., 
w. As 


W. Ap Myon, Banks & Apperson, 
a 
Willi oa “American Bldg., Nashville, 


“io 
W. P. ates, 214-218 Linz Bldg » Dallas. Tex. 
F. % Rogers, Medlin Milling ’, Fort Worth, 


Tex. 
Sterling Myer, Hunt & Myer, Houston, Tex. 
J. D. Oppenheimer, American Shoe & Hat Co., 
San Antonio, Texas. 
wae Scowcroft, Jona Scowsroft & Sons 
Oxden, t Uta’ 
W. . E, Green ee ‘Greene Co., Burlington, 


John’ c Dabney, Geo. D. Witt Shoe Co., 
pvackburs, a. 


Ferkes,. C. W. Fentress & Co., Norfolk, 


H. S. " Rheuwnnane, Binswanger & Co., Rich- 
mond, Va. 


F. T. Fischer, Fischer Bros., Seattle, Wash. 
Ww. = £ Cullen, Cullen & Dudley, Spokane, 


Hullih warri Deleplain D. G. Co., 
ihen Ou W. Va. — 


R. D. Barn og vn Oil & Paint Co., Mil- 
waukee, 


Chattanooga, 


MemsBersuir CoMMITTEE. 
North, Chairman, Sanford, Varner & 


W. E. 
Co. Cincinnati, oO. 

Geo. cken . Atlas National Bank, 
Cincinnati, 

W. A. Hopple, The John Shillito Co., Cin- 


Geo. “Fr Dietere The Union Distilling Co., 
Cincinnati, 6. 


W. H. Murphy, Peck-Williameon Htg. & Vent. 
Co., Cincianati, O. a 


STANDING COMMITTEES, 1907-1908—Continued. 


r., Andrew Kuehn Co., Sioux 
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Business Lireraturg CoMMITTEE. 
7. om - fnatoman, John H. North Co,, 


A. E' Clack, Thee. G. Plant Co., Boston, Mass, 
Carl Dreyfus, Jacob Dreyfus & Sons, 


M. 0. F Hall, Brown, Durrell & Co., Boston, 
ass. 

Goo. F- Leach, Geo. E. Keith Co., Campello, 
ass. 


CoMMITTEE ON IMPROVEMENT IN MERCANTILE 
Acency Service. 


J. D. = opine, Geo. Borgfeldt & 

Howsed’ Marchal, ‘Joseph Wild & Co., New 
ork, N. 

a +o, J. H. Lane & Co., New York. 


Jesse M. Smith, en Central Nat. Bank, 
New York, 


A. E. Pierce, tor & Taylor, New York, N. Y. 


Crevir DerarTMENT MetHops ComMMITTEE. 
Eugene S. Elkus, Chairman, L. Elkus Co., San 
Francisco, Cal. 


W. C. McCloskey, Pacific Hdw. & Steel Co., 
San Francisco, 


Geo. S. Nevin, Nathan Dohrmann Co., San 
Francisco 


4p Schutz, Haas Ses San Francisco, Cal. 
Capeil, M . Brandenstein & Co., San 


faa Ey 
Wm. S artle Holbrook, Merrill & S 
Se ey 7 


Crepit CoopeRATION COMMITTEE. 


A. E. Clerihew, Chairman, Forman, Ford & 
Co., Minneapoli 

H, 4 ‘Boardman, Ls Howard Co., St. 
‘au 

A. B. Driscoll McKibbin, Driscoll. & Dorsey, 

Ww St. Paul, Minn. 


. T. Atwater, W. S. Nott & Co, Minneap- 
olis, Minn. 


How, Kelley-How-Thomson Co., Du- 

luth, Minn. 
INVESTIGATION AND Prosecution CoMMITTER 
A. C. Foster, Chairman, U. S. National Bank, 


Denver, Col. 

C. D. Griffith, C. D. Griffith Shoe Co., Den 
ver, Col. 

Karl K. Mayer, Kuner Pickle Co., Denver, 


C. F. Freeland, Colorado Fuel & Iron Co., 
Denver, i. aii 


F. Downer, Hallack & Howard Lbr. 
Denver, Col. 
Banxrurtcy Law CoMMITTEE. 
H vi Chai hn A. Carroll 
J. Ey ce icine tad? 
J. R ‘Aigsicy, John R- Ainsley & Co, Bos 
on, 
j. "Scales, poe Hdw. & Mfg. Co., 
Louisvill e, 
Gos. & are on a St. Louis, 


Frank ‘s. Evans, Strawbridge & Clothier, Phil- 
adelphia, Pa. 


Com™Mittgzz on ApjusTMENT Bureaus. 


oo 5 Ludi Chaipaes pone Philadelphia 
t. Bank, Phi phia, P 
John Z Powell, Goldstendt-Powell Hat Co., 


ed ity, Mo. 
Eisen, Landauer & Co., Milwaukee, Wis. 
. §. Brown & Bro. Mere. 


): i ae 
Ralph R. —— 
M. L. Stern, Atlanta Paper Co., Atlanta, Ge. 
a Insurance COMMITTEE. 
yen. Cheirmen, Standard Mfg. Co., 


‘Piet 
_ Pitsburg Miner & Beal, Boston, Maes. 
J, W; Fenn, Fenn enn Bros., Sioux Falls, S. D. 


=e & Handley Hdw. Co., 
Birmingham, Al 


W. Das ee Chamberlain Medicine Co., 


Moines, Ia. 





Directory of Officers of the Affiliated Branches 
Of the National Association of Credit Men. 


BRANCH ASSOCIATIONS. 
ATLANTA, GA.—The_ Credit M 
ms of Atlanta. 


sa eae 
ciation of Baltimore. Seem. F. 


retay,'S Sy Chi ; 
Sand national 


seo ALA.—Birmingham Credit 

Association. President, H. W. 

Cte Moore & Handley Hardware Co.; 
Secretary, G. B. McVay, Amzi 


Co. 

BOSTON, MASS.—Boston Credit Men’s As- 
sociation. President, Geo. H. Graves, Wal- 
wee _. ons 5 eee Chas. L. Bird, 

BuYEALO, N ALO, "Y—“Buffalo Credit Men's 


President, Alfred H. Burt, 
at & Sindele; Secretary, Fred Whittle 


oer 39 Erie Street. 
Burt ONT.—Butte Association of Credit 


Men. - President, Chas. E, Virden, Ryan 
s ba Cia Secreta retary, R. Frank Ca 


CHARLESTON oe pat Ce —Charleston Association 
of Credit Men. President, B. F. Mc 
Scotian hoe Co.; 


. ’ 
D. Lubs, C. D. F & 

CHATTANOOGA, TENN.—Chattanooga As- 
sociation of Credit Men. J. H. ee 5 

H. Allison & Co.; Secretary, W. B. Roy- 
ster, Chamber of Commerce. 
CHI re » ILL.—The ,Chi oe Men’s 
(aneegeee President J. McMil- 

_ Jon N. K. Fai shenk Co.; Secre- 


tarts hn Gri 
Comers NATL, o.— Cincinnati Credit 
an President, George 


Associati 
Guickenberger, Atlas National Bank; Sec- 
cotary, Henry Bentley, 1201 Union’ Trust 


id 
CLEVELAND, O.—Cleveland. Association ot 


edit M Presid H New, Lan- 
deomam Eilavebheien Ge, fo “5 Ken- 


er Co., 
neth R. roe 812° Park Bldg. 

COLUMBUS, 0O.—Columbus a Men’s As- 
President, O. H. Perry, Colum- 

uggy Co.; Benson G. 

Loe _ 605 The New First National 

Bank 

ALLAS, Tit. aie faneelation of Credit 


Men. President ay, Texas P 
rH , Ww. Pg pam 214-218 Ling 


ae La Salle Street. 


DENVER, COL—The Denver Credit Men's 
Association. mg = R. Gillette, J. 
S. Brown. & Bro. Co. 
A. K. Mackenzie, Liebhardt Fruit Co.; A 


Assistant Secretary, H. C. Mathew, 
407-8 Sugar Building. 
DES. MOINES, IOWA--Des Moines wee 


en’s_ Association. fireaident, Ww 
Mitchell, Chamberlain Medicine’ Co.; Sec: 


renee, Db. M. Douglass, Bentley & Olmsted 


DETROIT, MICH.—Detroit Credit Men’s As- 
sociation. Freie Chas. we 
e Pin Secretary, 
3 eR winuae Sa 
a sete’ Seton 
Duluth-Su 
F. A. Patrick @ Co.; ‘Assist. 
H. Green, 305 “Burrows 


Bldg. 
FORT WORTH, TEX. en Worth Associa- 


et ee i 
Cc. Bah Wola Brass Works; 
Secretary, les Holden, Holden & 


HOUSTON, TEX.—Houston: Association. o: 
Credit "Men. President, E. A. ete 
paar Iron & Shon, Cons Secretary, Ster- 
lin Hun er & Townes. 

yack Sonv yILLE, —Jacksonville 


. Credit 


Men’s Association. President, R. ¥ 
orn a Covington Co.; Secretary, 


KANSAS oat MO.—Kansas City Associa- 
tion of Credit Men. President, Sam H. 
ag Smith-McCord-Townsend D. G. 

Secreta tary, Frank W. Yale, 770 Gib- 
exiniat Bidg. 


KY.—Lexington Credit Men’s 
rem R. D. Norw 
ror Tunis & Norwood; Secretary, C. 

itinmeon, McClelland Bldg. 
LINCOLN, B.—Lincoln Credit Men’s As 
eiaiee.” eee W. B. Ryons. CF 
umbia Natl. ank; Geqsetanye E. 
Evans, Henkle X oyce Hdw. Co. 
LOS ANGELES, CAL.—Los eis Credit 
en’s Association. Presi ent, Herman 
we a! S. Newmark & Cos ; Secretary, 


Cc, 32. Bullard Bldg. 
LOUISVILLE K a Cit Men’s 
Association. 


Belk Ha ae ite: Secretary, 
na w. and 
R. Rucheaburs, ite, Co.s Co. Bldg. 
LYNG at naa yA—Lynchiarg oe 
Men’s Aanesie tion resi oe | B. 
Handy, fo Handy & Co.; seetcaaee 
R. a ate ey, Craddock-Terry Co. 
MEMPHIS, “TENN, Tiny he Mesenie pom 
eo 
ae r. ewa: ne Co.; 
pesretery. H. A. Bur t, 204 #0. 


MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President W. B. 
oreo, aotaes Drug Co.; Secretery,, 
H. . Standard Oil Co. 

MINNEAPOLIS” MINN ---Minneapolis Credit 
Men’s Association. President, J. H. His 
cock, ianenpels Furniture. Co.; .; See 

» M. Badger, Patterson & Steven- 


NASHVILLE, TENN.—Nashville Credit 

en’s Association. President, E. O. Har- 

ts Harris, Davis & Co. poaretary,. Geo. 

Thomas, eee "Bide.; ; Assistant 
ah. oO - H. Warwick. 

NEWARK, Ty J.—Newark Association of 
Credit Men. President, W. A. Hart, L. 

3 & Co.; Secretary, J. Fred 
Braun, J. J. Hockenjos Co. 

NEW ORLEANS, LA.—New Orleans Credit 
Men’s Association. rent K, 
Smith, Simonds Mfg. Ltd.; ‘Secre 
a ., artlette, Willian Ri chard- 

n & Co. Ltd. 

NEW. "YORK, N. Y¥.—The New York Credit 
Men Association. Presi ent, W. 
Armstrong, American Felt Co.; 

Alexander, 320 Broadway. 

NORFOLK. VA.—Norfolk Credit Men's As- 

Hoofnagle, 
Conradt, 


Association. 


t 


Secretary, 
OKLABOMS CITY, OKLA »-Okiahoma City 
Credit Men’s Association. reas oe 
D. Turner, T. D. Turner & Co.; 
tary, Geo. H. Thomas, New State FE 


oMAH NE. The Omaha Association of 
—The aha ion 0 
ae as Freoident, te 
American Hand-Sewed Shoe Co., 
Sayer Hayden Bros. 
PHILADELPH PA.—The Philadelphia 
Men's Anes ation. ch, Piel 
reat PP, oung, Smyt 
cos Secretary tne, B 
No. 1011 ‘Chas Street. 
PITTSBURGH. PA.—Pittsburgh Association 
of Credit Men. President, W. & Given, 
The Pittsburgh Drv 
tary, Elliott Frederick, 716 Frick Bide. 
PORTLAND, ORE. —Portland Association of 
Credit Men. President, Paul De Haas, 
The C. Gotzian Co.: Secretary, E. M. Un- 
derwood, Failing, Haines & Underwood. 
RICHMOND, VA.—Richmond Credit Men’s 
{enectiien. President, John Lan 
Patterson. T: Ca.; 
Io. ae Stern, 1014. Main Street. 











ROCHESTER, N. ¥.—The_Rochester Credit 
Association. President, Phils 


ect: sera Edward Weter, Yaw- 
man & Erbe Mfg. Co. 

ST. JOSEPH, MO. ot Joseph Credit Men’s 

ssociation. a C. R. -Bernard, 

~~ S. -Brittain Co.; Secretary, 

+: ee Shekeiford. ‘Geo. Cooke Crockery 


Co. 
ST. LOUIS MO.—The St. — 
Men’s Association. Presiden 
Kentnor, Smith & Davis Mig. bo 
retary, A. H. F oote; Dolph 
ST. PAUL, MINN.—St. Paul paw Men’s 
Association. President, H. A. Baker, 
Foley Bros. & Kelly; Secretary, H. W. 
Parker, Merchants’ National Bank. 
| SALT LAKE ory UTAH.—The Utah As- 
I} sociation Credit Men, Presiden 
i Arthur ey Assistant Sore an 
| Manager, Herbert Van Dam, P. O. Box 
419. 
| SAN ANTONIO, TEX.—San Antonio Associ- 
ation ¢ redit Men. President, Jake 
| Wolf, Oppethaimer & Co. & Co.; Secretary, 
} 
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G. rank Co. 
oy ‘DIEGO, CAL. The Create Association 
£ San Diego. President, J. P. Haddock, 
Cook- Haddock Co.; Secretary, Sam Ferry 
Smith, oH Fifth Street. 
SAN FRANCISCO, CAL.--San Francisco 
Credit Mow’ s Association. President, G 
: poenaes, Elkus-Brenner Co.; Secretary, 
Armer, 2707 Sacramento Street. 
SAVANNAE. GA. —pevenne® Credit Men’s 
| Association, President, F. Scherff, S. 
i" Guckenheimer's Sons; eee W. J. 
i Donlan, Chamber of Commerce. 









































































































GRAND RAPIDS, MICH.—R. J. 







































































Directory of Adjustment Bureaus. 


' 
| 
‘ Bureaus for the adjustment of insolvent estates are operated in the following 
| 


New Members Reported During May. 


SEATTLE, WASH. at Credit Men's 
Association. Presiden ~ F, Telfer, 
National Grocer Cer ¥, papecteey, J. 
Spangler, Jr., ter, Horton & Co. 

SIOUX CITY, IA.—Sioux City Bureau of 
Credits; residen R. - Baker, 14 
Douglas Street reasurer, 

N. Lukes, Security National 

SIOUX FALLS, S. D.—Sioux Falls Credi- 
Men’s Associatio n. President J. P 
Adams, Haley & Lang Co.; Secretary 
R. J. Cone, Manchester Biscuit Co. 

SPOKANE, WASH. —Spokane Jophers’ Asso- 


ciation. resid dent A, W. Ueland. Spo- 
kane Drug, Co Secreta Camp- 
bell, 308 mpire State B Big?” » 


TOLEDO, O.—Toledo Association of Credit 
Men. President, W. G. posttio, | The J. 
M. Bour Co.; Secretary, Lewis B. 

1037 Spitzer Bldg. 

TROY, N. Y.—Troy Goat 3 Men’s Association. 
President, Hugh Gal The Boutwell 
Milling Grain 


Co.; etary, Wm. 
Colvin, Jr., Josiah Young. 

WHEELING, W. VA.—The Wheeling Credit 
Men’s Association. President, W. 
Franzheim, The Wheeling Potteries Com- 
any; Secretary, Samuel _ Harper, 
arper & Bro. 

WICHITA, KAN.—Wichita a Men’s As- 
sociation. President, L. B. McCausland, 
Ross Bros.; Secretary, Willis Davis, 
Southwestern Drug Co. 

YOUNGSTOWN, O.—Youngstown Credit 
Men’s Association. President, Thos. J. 
Milroy, Leavitt-Milroy Co.; Secretary, 
Charles W. Gilgen, Chamber of Com- 
merce. 





cities, under the authority and supervision of their local Associations of Credit Men. 
All are affiliated branches of the National Association of Credit Men. Address all 
communications on Adjustment Bureau matters to the’ parties named : 

BALTIMORE, MD.—S. D. Buck, Maryland National Bank Building. 

BUFFALO, N. Y.—Wm. A. Joyce, Wm. H. Walker & Co. 

| CHICAGO, ILL.—M. C. Rasmussen, Mgr., 218 LaSalle St. 
CINCINNATI, OHIO—Henry Bentley, 1201 Union Trust Building. 
CLEVELAND, OHIO—W. E. Rice, 209 American Trust Building. 
COLUMBUS, OHIO—B. G. Watson, 601-605 The New First Nationa! Bank Bldg. 
DALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

DENVER, COLO.—C. N. Kinney, 409 Sugar -Building. 

DES MOINES, IOWA—A. W. Brett. 218 Clapp Block. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

Cleland, 427 Houseman Building. 

KANSAS CITY, MO.—Frank W. Yale, 770 Gibraltar Building. 

LOS ANGELES, CAL.—W. C. Mushet, Bullard Building. 

LOUISVILLE, KY—R. Ruthenburg, United. States Trust ‘Co. Building. 
MEMPHIS,.TENN:—H. A. Burkhardt, 204 Royal Building. 

MILWAUKEE, WIS.—H. L.- Eisen, care Landauer &, Co. 

MINNEAPOLIS, MINN.—F. H. Suffel, 666 Gilfillen Block, St. Paul, Minn. 

NASHVILLE, TENN.—Geo. M. Thomas, American Building. 

NEW ORLEANS, LA.—H. M. Horton, Godchaux Building. 

NEW YORK, ‘N. Y.—Bureau ‘of Insolvency Claims, Room 1117,.320 Broadway. 

PHILADELPHIA, PA.—Edmund S. Mills, Room 801, 1011 Chestnut Street. 

PITTSBURGH, PA—Geo. E. Reynolds, 716 Frick Building. 

PORTLAND, ORE.—R. L. Sabin, No. 1 Front Street... 

RICHMOND, VA.—Jo. Lane Stern, ‘1027 E. Main St. 

ROCHESTER, N. Y.—I. A. Wile, 1008 Granite Building... 

ST. JOSEPH, MO.—Sidney Beery, German-American..Bank : Building. 

ST. PAUL, MINN.—F. H. Suffel, 666. Gilfillen Block. 

SALT LAKE CITY, UTAH—Herbert Van Dam, P. O. Box 4109. 

SAN DIEGO, CAL.—Sam Ferry Smith, 841 Fifth Street. ; 

SEATTLE, WASH—I. H. Jennings, 312 Bailey -Building. a a eh eae 

SPOKANE, WASH. —J. B. Campbell, 308 Empire State Building. 

YOUNGSTOWN, OHIO—W. C.. McKain, Dollar Savings and Trust Building. 
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